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BENEFICIAL 10 THE PUBLIC 


YO MONOPOLY AT NEWARK, N. J. 


udge Swayze Offers Strong Dissenting 
Opinion in Famous Newark Fire In- 
surance Exchange Case. 


Justice Swayze, one of the law judges 
n the New Jersey Court of Errors and 
\ppeals, has given out his decision in 
he famous case of the People versus 
he Newark Fire Insurance Exchange. 
n which vigorous exception is taken 
o the majority opinion. Justice Swayze 
defends the association forcefully and 
logically, contending that its existence 
is a direct benefit to the people of 
Newark. 

Justice Swayze, in his opinion, says 
in part: 

“This decision is novel. Combina- 
tions of insurance companies like the 
Newark Fire Insurance Exchange, are 
not new. Our sister States, administe:- 
ing the same system of law that we ad- 
minister, have been singularly blind, for 
they have for years been industriously 
legislating on this subject, and if the 
present decision is right such legisla- 
tion has been unnecessary since we 
have accomplished by judicial decision 
what in every other State has been 
thought to require legislative action by 
the elected representatives of thr 
people. 

“The expression ‘affected with a pub- 
lic interest’ is an unfortunate one. 
Judge Cooley, years ago, in discussing 
Munn vs. Illinois, upon which the ma- 
jority opinion rests, was careful to 
warn us against the danger of giving 
too broad a meaning to these words. 
He says: “The mere fact that the pub- 
lic have an interest in the existence of 
the business, and are accommodated by 
it, cannot be sufficient, for that would 
subject the stock of the merchant, and 
his charges, to public regulation. The 
public have an interest in every busi- 
ness in which an individual offers his 
wares, his merchandise, his services, or 
his accommodations to the public; but 
his offer does not place him at the mercy 
of the public in respect to charges aad 
prices.’” 

“He then proceeds to explain Munn 
vs. Illinois as resting upon the virtual 
monopoly, the very condition which the 
present decree undertakes to destroy, 
and he classifies businesses which are 
affected with the public interest. 

“The business of insurance against 
fire is said to come within these classes 
because it is regulated by the State, and 
companies which cannot satisfy a cer- 
tain standard of solvency and comply 
with certain conditions are not allowed 
to do business in the State. 

“It sounds rather strange to find that 
the burdens and requirements imposed 
by forty-six different States, from waich 
insurance companies have made vain 

(Continued on page 11.) 





DIRECTORY OF DEPARTMENTS 


Casualty & Surety 


Industrial. 


New York and Boston, Thursday, July 15, 1909. 


Organized 18 


53 


THE HOME 
Insurance # Company 


New York 


Elbridge G. Snow, President 


MAIN OFFICE, 56 CEDAR STREET 
CASH CAPITAL. $3,000,000. 


Assets, January Ist, 1909 
Liabilities (including capital) 
Reserve as a Conflagration surplus 


Net Surplus over all liabilities and reserves 


$24,856,499 
14,973,677 
000 


9,882,821 


SURPLUS AS REGARDS POLICYHOLDERS, $13,682,821. 


Insures against loss ot real and personal property, rental income, 


use and occupancy, earned profits and 
commissions by 


Fire, Lightning, Wind-storm, Automobile and 
Inland Transportation Risks 
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doing 


North British 


in the world 
a fire insurance business 
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ASSETS - - - * 


Reserve on Outstanding Policies - 


All other Liabilities 


Assets in excess of all legal requirements, $1,729,981.65 


Insurance in Force - - 


Home Office 


. - $23,549,229.15 


$21,401,598.00 
417,649.50 


: - $80,000,000.00 


Pittsburgh, Pa. 
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A CRITIGAL TIME ABBAD 


FOR ACCIDENT AND HEALTH INS. 
President Alexander Advises _inter- 
national Association of Accident 
Men as to State Interference. 


Members of the International Asso- 
ciation of Accident Underwriters, in at- 
tendance at their twenty-second con- 
vention, the opening session of which 
was held at Niagara Falls, Can., on 
Tuesday, were warned by President H. 
G. B. Alexander, to take earnest coun- 
sel as the to the drift of present day 
legislation, and “prepare for future con- 
tingencies,”’ 

Suggests Legislation Bureau. 

Speaking of the activity of law mak- 
ers during the past year, and suggesting 
a means for dealing with legislative 
matter future, Mr. Alexander said 
in part: 


If I read the signs of the time 
aright the next few years, perhaps 
the very next year, will be the most 
critical time in the history of acci- 
dent and health insurance—the 
time in which it will be determin- 
ed with lasting effect what degree 
of state supervision shall be ex- 
ercised over our policy contracts 
and how far we shall be left free 
agents to sell that which the pub- 
lic desires and which we can afford 
to sell at an obtainable price. it 
seems to me that this crisis is 
near at hand, and I feel that th. 
chief object of this brief address 
should be to present to you this 
thought that we should counsel tu 
gether wisely and effectively to 
produce the best results in safe- 
guarding our interests. * * * [| 
believe that this Convention should 
now adopt some plan whereby it 
might minimize the calls which it 
makes upon the gentlemen wao 
have served it in the past or who 
may serve it in the future, so as 
not to require such great personal 
sacrifice. I do not want to make a 
suggestion as to how this should be 
done except on broad lines. It 
seems to me that this Convention 
might with propriety and with 
profit to itself establish a bureau, 
similar to that established by the 
life presidents, whose sole duty it 
should be to take care of legislative 
work throughout the United States; 
that such bureau should have a 
competent manager with compe- 
tent assistants who, during the sea- 
son of legislation, would devote 
their entire time and attention to 
this matter; a bureau which should 
codify the existing laws which are 
now becoming almost as diverse as 
the states themselves, and pre- 
sent them in such shape as to be 
available for ready reference; a 
bureau which would watch the new 
legislation, and, representing all of 
the members of this Association, 
present its views with force and 
effect before insurance departments 
or before legislative committees 
as might be necessary; a bureau 
which should post companies as to 
legislation in prospect in their re- 
spective states and secure co«opera- 
tion in the matter. I think a bureau 


(Continued on page 13.) 
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"LIFE INSURANCE DEPARTMENT 








MAKES GAUSTIC REPLY 


TO NEW YORK LIFE INS. CO. 








Superintendent _ Hotchkiss Minimizes 
Recent Dismissal of Part Time Men 
—Statement by the Company. 





William H. Hotebkiss, Superintend- 
ent of Insurance for New York has 
given out a statement dealing with 

‘ : a ae 
the operations of the law of this State 
limiting the amount of business which 
may be written in a single year. His 
comments are based on reports sent out 
by the New York Life relative to its 
recent dismissal of part time men. He 
says: 

“Some time ago, the department, noticing 
tne statements made by the New York Life 
Insurance Co, that it had dismissed a large 
cumber of agents and that this fact was 
widely commerted upon, asked the company 
te forward 2 list of those dismissed, show- 
ing the amount of business and paid-for 
policies written by each. This list has now 
number 


been ‘tabulated by states, and by 
and amount of policies. It shows that the 
tetal number dismissed was 1,225, of whom 


240 were residents of this state; 844 were 
agents of more than a year’s standing, 079 
having been appointed in 1909. 

Small Average Business, 

“Our tabulation regarding the number of 
peid-for policies written shows that 482 of 
the dismissed agents, or 39 per cent., wrote 
no business at all either last year or this; 
220 wrote but one policy, and 139 but two 
policies. Thus, 850 or upward of 68 per cent. 
oi the total, wrote not more than two poli- 
cies each, while but 51, i. e., about four per 
eent. wrote more than 10 policies. 

“These figures suggest that the claim that 
x large number of men have been deprived 
of their means of livelihood by the action of 
this company is rather wide of the mark. 
Clearly, most of them were part time men, 
ef extremely limited productivity, and 
whose commission income was very small. 
The average business written in 15 months 
by each of the agents whose services were 
dispensed with’ was only $4,213." 

The department’s tabulation concerning the 
number of paid-for policies written follows: 


Per cent 





Policies Amountof of Aver. per 
Agents each Insurance agent agent. 
482 ~— «© Semeet eee 
229 1 $527, 550 18 $2,303.71 
139 2 494,750 11 3,559.85 
218 3 to 5 1,529,146 17 7,014.43 
104 6 to 10 =: 1,255,000 8 12,067.07 
51 more than 10 1,347,000 4 26,411.76 
1,223 $5,133,446 $4,213.77 
Business Stil| Too Large. 
In speaking of the statement of Mr. 


Hotchkiss an officer of the New York 
Life said that his company made no 
secret of the fact that most of the dis- 
missals affected parttime men, but that 
the aggregate business secured was 
practically five millions, which is larger 
than that secured by the entire agency 
‘force of many old companies. He also 
stated that the present writings were 
in excess of the allottment for the 
period according to the New York law, 
and that further curtailments would be 
necessary. He said: 

“The amount of business written by these 
part-time agents in 1908 was $4,925,946, 
which is more than all the agents of many 
yood companies write in a whole year. ‘The 
company is confronting a condition and not 
a theory, even with the radical steps it has 
taken in dismissing all its part-time agents, 
up many of its branch offices and 
discontinuing the writing of term insurance. 
It still finds itself in a position requiring 
further action to keep within the limits pre 
seribed by the law for the year 1909. Its 
new business ir the first half of 1909 has ex- 
ceefed, in spite of the measures taken, the 
business for the same period of 1908 by more 
than $11,000,000. If this increase should be 
neaintained thronghout the next six months 
the company would find itself much beyond 
the legal limit Hence, the necessity for 
further destruction of organization in order 
te eurtail the business and keep within the 
limits of the law.” 


closing 





Pittsburgh Life & Trust. 

The Pittsburgh Life & Trust Co., is 
preparing to enter Maryland. Applica- 
tion will be made in a few days and the 
territory organized, says the Insurance 
World. Beaton S. Kirby, who formerly 
managed the Washington Life, will be 
director of agents for the state of Mary- 
land for the Pittsburgh Life. Mr. Kirby 
will have headquarters at Baltimore. 

The Home offices of the Pittsburgh 
Life are being completely remodeled, 


and made convenient for handling its 
business. The office of the president 
and the directors’ room will be in the 
corner of the top floor, looking out over 
Liberty avenue and Sixth street. This 
room is appropriately finished and fur- 
nished but with that modesty that has 
characterized the management of this 
company. The annex to the home office 
building is nearing completion. The 
upper floor will be occupied by the ac- 
tuarial department and fireproof vaults 
are being built for filing purposes. The 
ground floor of the home office building 
has been leased for long terms to busi- 
ness concerns. 





STATE MUTUAL AGENCY. 





Strong Representation At Home Office 
In Firm of Barrett, Snow and 
Arnold. 





Following the retirement on July 1 
of F. F. Hopkins, general agent of the 
State Mutual Life, at Worcester, Mass., 
the company has appointed as successor 
a new firm under the name of Barrett, 
Snow and Arnold, the individual mem- 
bers being Leon J. Barrett, Benjamin 
B. Snow and Otis D. Arnold. All are 
experienced men in life insurance work. 

Mr.Barrett was formerly associated 
with the John Hancock Mutual, Con- 
necticut Mutual and more recently with 
the Home Life as Supervisor of Agen- 
cles. 

Mr. Snow has been connected witha 
life insurance work for some eight 
years and for the past year as General 
Agent of the Home Life for Worcester 
County, Mass. 

Mr. Arnold has for many years been 
in the service of the State Mutual as 
General Agent. 

The former general agency quarters 
on tae third floor of the Home Office 
building have been remodelled and re- 
furnished—in fact transformed into an 
ideal headquarters for a_ progressive 
agency. 

In a letter to Mr. Hopkins relative to 
his retirement, President Bullock says 
in part: 

“You have been connected with the 
State Mutual Life Asurance Compaay 
very nearly forty years, and have given 
to its service the best working years 
of your life. During all thése years, no 
officer of the Company has had to com- 
plain of any want of fidelity or loyalty 
on your part. 

“Your relations with all of us have 
been so cordial and so intimate, that 
an interruption of them seems to make 
a break in our business life. I say no 
more than any one connected with the 
Company would say, were opportunity 
givea, when I express my high apprecia- 
tion of your long devotion to tae in- 
terests of the State Mutual and my 
hope that your retirement from busi- 
ness will bring you happiness and good 
health for many years to come.” 





Manager Woods’ Agency Outing. 





Members of the Pittsburg Agency 
of the Equitable Life some 65 strong 
are on the 11th annual outing of the 
Ageacy. 
goes to Erie; Buffalo; Springfield, Mass. 
Bretton Woods, White Mountains; Port- 
land, Me..; Cushings Island, Casco Bay; 
New York City (to attend Anniversary 
Conventicn). Philadelphia and home. 
The schedule is arranged to include 16 
days—leaving Pittsburg July 13 and 
returning July 30. 





For Writing Annuities. 





A. C. Scherr, formerly in charge of 
the West Virginia Insurance Depart- 
ment has been elected president of the 
United Savings and Annuity Company 
of Charleston, W. Va., now in process 
of organization. It is to have a capital 
of $100,000 and will write annuities 


OBly, . 








Leaving Pittsburg the party | 





The Prudential’s NEW MONTHLY INCOME POLICY is the 
best advertised, the most talked about by the public and the 
quickest and easiest selling proposition in life insurance to-day. 


It sells to the man who has «all the insurance he wants’’ 
and to the man who ‘never believed in life insurance.’’ 


Active aggressive agents can make more money with less effort 
selling thisNEW policy than any other policy of any other company. 

We have opening for a few more high grade men to whom 
we will give a renewal contract and render substantial assistance. 

Why not sell what is wanted. The «just as good” requires a 
deal of talk and then don’t satisfy. 

Come in and see us and we will put you in line to sell the 
genuine MONTHLY INCOME POLICY. 


JAMES PERRY AGENCY 


EVENING POST BUILDING, NEW YORK CITY 








1894 1909 


The State Life Insurance Company 


INDIANAPOLIS, INDIANA 


UNEQUALLED IN SPLENDID ACHIEVEMENT 
Management Economical———-Growth Unparalleled 
Security of Every Policy Guaranteed by Deposit With the State 

of Indiana 
Assets Dec. 31, 1908, $7,378,853 
RECENT GAINS 


Surplus, $860,562 


Admitted Assets Surplus 
1906 ——$1, 226,696 $74,309 
1907—$1,001 ,409 $27,775 
1908—— $1,023,700 $153,161 


UNUSUALLY ATTRACTIVE AGENCY CONTRACTS 
Liberal Commissions Renewals on New Plan Contracts Direct With Company 


Address All Communications on Agency Matters to 


CHARLES F. COFFIN, 2nd Vice-Pres., 1231 State Life Building 








SATISFACTORY CONTRACTS 


made with genuine underwriters. We have the 
policies (Monthly Income, etc.), the dividend re- 
cord, the literature, the financial condition—the 
great aids in soliciting. Our agencies are writing 
the largest amount of business in the Company’s 
history. Apply to 
F. W. SMALLMAN, Manager, 1401 Empire Bldg., New York City 
F, C. SANBORN, Manager for Eastern Massachusetts 
31 Milk Street, Boston 


MASSACHUSETTS MUTUAL LIFE INSURANCE COMPANY 
SPRINGFIELD, MASS. 


INCORPORATED 1851 











THE MUTUAL LIFE 


Insurance Company of New York 


OLDEST 
IN 
AMERICA 


STRONGEST 





Largest Margin of Assets in Excess 
of Legal Liabilities. 

No Company More Economically 
Managed to-day. 

The only company which has in- 
creased its dividend scale four years in 
succession—1906, 1907, 1908, 1909. 





For terms to producing agents address : 
= GEORGE T. DEXTER, 2nd Vice President 
34 Nassau Street, New York, N. Y. 
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REFUSES LICENSE TO L. G. BURR. 





Superintendent Hotchkiss Inflicts Pen- 
alty in Alleged Case of Twisting 
—Controversy Reviewed. 





Superintendent Hotchkiss of the New 
York Insurance Department, has filed a 
memorandum in the matter of the ap- 
plication of Lemue}] G. Burr of New 
York for renewal of his certificate of 
authority as an agent for the Northwest- 
erm Mutual Life. The decision is based 
upon evidence taken before Superin- 
tendent Kelsey on the complaint of a 
representative of the New York Life 
that Burr made misrepresentations to 
James H. Burton, a policyholder in the 
New York Life, for the purpose of in- 
ducing Burton to lapse and surrender his 
insurance in the last mentioned com- 
pany and take insurance through Burr. 

The specific misrepresentations 
charged were, (a) that, in preparing his 
calculations as to probable deferred 
dividend payments on Burton’s New 
York Life policy, Burr had used the pub- 
lished dividends paid by the New York 
Life in 1908 on similar policies, where- 
as the fact was that his figures were 
based wpon hearsay statements as to 
dividends paid on one or two policies 
only, and (b) the use by Burr of a 
quotation from a report of the insurance 
commissioner of Wisconsin in such a 
way as to give Burton to understand 
that such commissioner was speaking 
of the New York Life in a derogatory 
manner, whereas such was not the fact. 

“Some Fine Distinctions.” 

The evidence indicates some fine dis- 
tinctions on the part of insurance 
agents as to the meaning of “twisting,” 
a practice now interdicted by law, and 
suggests that such practice is now 
somewhat euphemistically called ‘read- 
justing.” 

Before Superintendent Kelsey could 
decide this case he was restrained by 
an order of the Supreme Court on the 
application of Burr and such order was 
not vacated until early in the present 
year. Hence, the application is in ef- 
fect one for a renewal of a certificate 
of authority previously issued. This 
application Superintendent Hotchkiss 
denies. The memorandum concludes as 
follows: 


Protection for Company and Assured. 


“Section 60 of the law was enacted to pre- 
vent the unsettling of insurance already writ- 
ten. If enforced it protects the business of 
companies from raids from unscrupulaus 
agents of other companies on policies already 
in foree, and it also protects the insured 
from loss which inevitably follows the laps- 
ation of insurance in any reputable company. 
The oniy one who really gains by the pro- 
cess of shifting insurance of some years’ 
standing from one such company to another 
is the agent who is making his commission 
in the transaction. It is confusing and diffi- 
cult enough for the ordinary layman to come 
to a conclusion regarding his insurance amid 
the persistent and conflicting advice to 
which he is subjected from resourceful and 
eloquent agents as soon as he shows the first 
symptoms of becoming a willing and select 
risk. But when he has solved the problem 
enee to his satisfaction and has deliberately 
chosen his company and become insured 
therein, the least that can be asked is that 
he be left to pay his premiums and enjoy his 
insurance in peace. If, however, this is ask- 
ing too much of an over zealous agent who, 
driven by an ever compelling desire to earn 
a commission, must argue and argue with 
him to change his insurance to the particular 
company he represents, then the least the 
department can do to help maintain normal 
conditions in the insurance field is to insist 
in a very positive manner that nothing but 
the unadorned truth will be tolerated from 
such agents engaged in this so-called ‘read- 
justing’ business. This it intends to do.” 





Interesting Program Arranged. 





Among the addresses for the Equit- 
able Life of Iowa Agency convention 
to be held at the Sherman House, Chi- 
cago, August 2, 3 and 4 are the follow- 
ing: “Agency Organization,” G. W. 
Farley, Toledo; “Lapses, Prevention 
and Cure,” F. A. Griffith, Kansas City; 
Why I Came to The Equitable,” F. M. 
Reard; “Dividends and How to Use 
Them,” T. Riley. The topics for general 
discussion together with the leaders are 
is follows: “Methods of Getting Busi- 


ness,” H. C. Finch; “Competition and 
How to Meet it, W. A. Willing. The 
Question Box will be handled by H. E. 
Aldrich. At the banquet held on the 
evening of the 4th, Secretary J.C. Cum- 
mins and C, M. Cartwright, managing 
editor of the Western Underwriter will 
deliver addresses. 





TO INVESTIGATE STOCK SELLING. 


Commissioner T. B. Love Fearful of 
Many New Ventures Being Launched 
in Texas. 





During a recent conversation, T. B. 
Love, Insurance Commissioner for 
Texas, expressed himself emphatically 
on the multiplicity of life insurance 
companies in process of formation in 
his State and the methods employed to 
sell the stock. He declared taat he 
was going to make a thorough investi- 
gation of this practice; that he was 
going to endeavor to put a stop to it 
if he could under the law. If he could 
not, he was going to inaugurate aa 
educational campaign and inform th 
public of Texas of the way in which it 
is being duped. 

Life Business Demoralized. 

Mr. Love said: “The life insurance 
business in Texas is very badly demor- 
alized on account of this stock-selling 
business. A large proportion of insur- 
ance agents have quit the business of 
selling life insurance, and seem to have 
gone permanently into the business 
of selling stock. A good many com- 
panies of the State seem to be devot- 
ing themselves to the selling of stocks 
rather than to the transaction of the 
business of insurance. The situation 
is simply ridiculous. It does not re- 
flect any credit upon the State of Tex- 
as. 


Texas at 100 per cent. premium, the 
agents getting all above par as their 
commission for selling these stocks. 
I know that the agents of a great many 
companies are scouring the State and 
selling stocks, and are being paid 25 
per cent. commission for the sale. This 
means that when the stockholders put 


I know of one insurance company , 
whose stocks were sold by agents ia) 


in say $500,000, or any other amount, | 


for the purpose of starting a new life 
insurance company, 25 per cent of all 
they pay in is lost before they write a 
policy. 

Commenced an Examination. 

“Tt is a well known fact that it is 
not an easy, but a difficult, matier ‘o 
launch a new insurance company. It 
requires the utmost care, economy and 
producing management to make a suc- 
cess when all the stockholders contrib- 
ute goes into the treasury of the com- 
pany. I am beginning a thorough in- 
vestigation of this practice. I am go- 
ing to do everything I can to stop it. 
If I cannot do it under the law, I am 
going to try to do something in the 
way of educating the public. The 
profits on insurance stocks have been 
very largely misrepresented. I sug- 
gest that any citizen who is approach- 
ed and solicited to invest in insurance 
company stock write to the depart- 
ment of insurance and banking, giving 
the name of the company and the de- 
tails of the proposition as made to him 
We will give him the best advice we 
can as to the prospects of the invest- 
ment. The worst phase of this propo- 
sition is that those who have purchased 
stocks of this kind will be disappointed, 
and in the course of a few years will 
raise a howl.” 





Prudential Promotion. 





John E. Lippitt for the past five years 
cashier of the Prudential at Memphis, 
Tenn., has been appointed manager of 
the agency in that city. During his ser- 
vice as cashier Mr. Lippitt has produc- 
ed a substantial volume of business. 
practically all of which was secured 
after office hours. 

He is popular with policyholders and 
agents, well known in the community, 
and hence well equipped for success in 
his new field. 





WITH EQUITABLE LIFE. 





L. M. Wise Becomes Western Superin- 
tendent of Agents for the Company. 
Formerly a Fire Man. - 





Louis M. Wise has resigned the presi- 
dency of the Commercial Life, of Cii- 
cago, to accept the Western agency 
superintendency of the Equitable Life 
with headquarters at the home office 
in New York. 

Mr. Wise has had a highly valuable 
experience in life insurance work. 
Starting with a rate. book for tae 
Northwestern Mutual Life in Chicago, 
he soon became one of the company’s 


leading producers in that city. His ac- | 
the | 


tivity attracted the attention of 
New York Life’s management, and he 
was appointed agency director of its 
Stock Exchange Building office in Chi 
cago. Later he joined the Mutual Bene- 
fit Life, and in March 1907 was elected 
president of the Commercial Life of 
Chicago, then about completing its for- 
mation. He piloted the company 
through its early stages and gave it an 
excellent start. 

Mr. Wise, prior to taking up life in 
surance work was prominently identi- 
fied with fire insurance affairs, first as 
Michigan State agent for the Hanover 
Fire, and subsequently assistant West- 
ern general agent for the company. 





New President of Cleveland Life. 





William H. Hunt, successor to the 
late P. W. Ward as president of the 
Cleveland Life, has been identified with 
the company as a director since its in- 


corporation two years ago, and prac- 
| 


tically had charge of its affairs during 
the illness of Mr. Ward. 

Mr. Hunt has been a resident of 
Cleveland since 1894 and is connected 
with the following organizations: 

President of the Ohio Face Brick 
Manufacturers’ Association; vice-presi- 
dent of the Society for the Promoting 
of the Interests of the Blind in Cleve- 
land; trustee and treasurer of St. 
Luke's Hospital Association; trustee of 
the Hiram house; member of the Cham- 
ber of Commerce, Euclid Club, the ex- 
ecutive board of the Building Trades 
Employers Association, the Tippecanoe, 
Rowfant and Union clubs and the Buiki- 
ers Exchange. He is also a director of 
the Workingmen’s Collateral Loan As- 
ecciation. 








THE LOWEST COST 


To the Policy-Hoider 


If it can be demonstrated to be a fact, 
is the best argument with which to 
secure the application. Why not work 
for the Company whose agents, in the 
face of the strongest competition, 
repeatedly succeed in getting the 
business, Ca’ they know they 
represent the best Company? 


The 
Union Central 


Life of Cincinnati 


Assets, $67,933,245.40 

Liabilities, $65,434,131.29 

Capital Stock, $500,000.00 
Jesse R. Clark, President 
Allan Waters,Sup’t of Ag’ts 














productive territory. 


THE FIELD OF OPPORTUNITY 


A Southern Stock Company, which is doing an increasing business, has a few 
fine openings for men who can sell the best policies of life insurance in a 


GROW UP WITH THE SOUTH 


and with a company where you may be a factor. 


OPPORTUNITY 
Care of The Eastern Underwriter, 105 William St., New York City 


Address with reference 








all members. 


A PENN MUTUAL PREMIUM, less a PENN MUTUAL 
DIVIDEND, purchasing a PENN MUTUAL POLICY, con- 
taining PENN MUTUAL VALUES, make an INSURANCE 
PROPOSITION which in the sum of ALL ITS BENEFITS, 
is unsurpassed for net low cost and care of interests of 


THE PENN MUTUAL 
LIFE INSURANCE COMPANY 
OF PHILADELPHIA 


On January 1, 1909, rates were reduced and values increased to full 
3% reserve 








Missouri, Ohio, Arkansas, 
Illinois, and Kansas. 


ASSETS - - - 
INSURANCE IN FORCE - 





Liberal Contracts for energetic Agents and Agency Managers, 
for territory in States of Indiana, Pennsylvania, Michigan, 
Tennessee, 


AMERICAN CENTRAL LIFE 


INSURANCE COMPANY 
INDIANAPOLIS, IND. 


Texas, Alabama, 


$1,750,000 
$20,000,000 
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GREAT SOUTHERN LIFE. 





Subscriptions to Capital and Surplus 
Aggregate $600,000—Officers and 
Directors. 





The subscriptions to the capital and 
surplus of the Great Southern Life In- 
surance Company, in process of organi- 
zation at Houston, Texas, now aggre- 
gate over $600,000—one-third of which 
has been paid in. It is expected that 
tLe company will commence writing 
business September 1, operating exclu- 
sively on the non-participating basis. 

At a recent meeting of stockholders 
the following officers and directors were 
elected: 

N.C. Perkins, president; W. R. Barks- 
dale, vice-president; S. B. Anderson, 
treasurer; J. Marlin Speed, secretary; 
Dr. B. G. Henning, medical director; 
Drs. Max Henning and Battle Maloac, 
associate medical directors. Auditing 
committee R. A. Speed, J. F. Mathis and 
H. M. Neely, Jr. Board of Directors: 
J. F. Mathis, N. C. Perkins, W. R. Barks- 
dale, S B. Henderson, Dr. B. G. Henning, 
J. Marlin Speed, H. M. Neeley, W. A. 
Bickford, R. A. Speed, C. Hunter Raine 
and C. T. McCraw, of Mason, Tena. All 
officers and directors, with the excep- 
tion of C. T. McCraw, are residents of 
Memphis. 





HOTCHKISS TO HAMILTON COOKE. 





Spicy Letter Relative To Terminations 
, of Life Insurance—Would Retain 
Present Business. 





A letter written to Governor Hughes, 
of this state, by Hamilton Cooke, In- 
spector of Agencies for the South- 
western Department of the New York 
Life with headquarters at St. Louis, and 
turened over to William H. Hotchkiss, 
Superintendent of Insurance, evoked 
the following reply from the latter: 

“Your letter of the 14th, addressed 
to ‘Mr. Charles E. Hughes,’ has been 
delivered to the Governor of this State, 
the Honorable Charles E. Hughes, and 
by nim referred to me for reply. 

“It is evident that you are closely in 
touch with certain publicity sent out 
from the home office and the argument 
contained therein. It is evident also 
that such office has not kept you in- 
formed of its recent correspondence 
with this department, which sufficiently 
answers your letter. You may, perhap: 
be interested in a document recently 
issued by the department, a copy of 
which is enclosed. You will note there 
from that, in the company which you 
represent, the termination for causes 
other than death and maturity, last 
year, reached the enormous, if not ab- 
normal sum of $140,000,000. There would 
seem, therefore, to be other reasons 
for weeding out its agency force than 
State limitation laws.” 

Mr. Cooke Takes Issue. 

In his reply Hamilton Cooke ques- 
tions the accuracy of the figures given 
by Superintendent Hotchkiss. He says 
in part: 

“While I am not an actuary and apol- 
ogize for taking isue with you, rela- 


tive to your assertion that the New 
York Life lost ‘in addition to death 
claims and maturity’ $140,000,000 of 
business during the year 1908, the 
following figures prove you are mis- 
taken: 


“On December 31, 1908, the New York 
Life had in force $2,005,341,184. Dur- 
ing the year 1908, we issued, paid for, 
revived and increased $157,840,863, 
which would make a total of $2,163,182,- 
047 in force, providing no one nad died 
or that none of the policies issued 
many, many years ago had matured, or 
providing none of the policy holders 
had decided to take the cash surrender 
value of their insurance. During the 
year 1908, the holders of 9,033 policies 
died, on which the New York Life paid 
$22,300,900, and, therefore, that 
amoun‘ of insurance terminated, 2,628 
Endowment policies, oa which the poli- 
cy holders accepted the cash value of 


$6,527,929, matured, and therefore were 
terminated. During the year 1908 21,- 
749 policies issued on tae Ordinary Life, 
Endowment and term plans for $47,- 
640,191 were surrendered for their cash 
value as per the provisions of the poli- 
cies, on which the New York Life paid 
‘o the policy holders over $12,800,000. 
It seems to me it is very unjust to criti- 
cise the management of a Company on 
account of policy holders accepting the 
cash value of Ordinary Life in accord- 
ance with the terms of policies. 
Surrenders Not Lapses. 

The cash surrender (reserve value) of 
all ordinary life policies at the expiration 
of 3, 5, 10, 15 or 20 years, is much less 
than the face of the policy; consequent- 
ly, terminations are bound to reduce 
the volume of insurance in force. The 
total payment to policy holders during 
the year was $49,191,258.40. On Decem- 
ber 31, 1908, the Company had a total 
insurance in force of $1,993,559,601, or 
witain $169,622,446 of the amount they 
started out with in force on Jan. ist. 
and the amount put in force during the 
year. Now, after deducting from that, 
the $22,300,900 paid in death claims, 
and the $6,527,929 Endowments that 
matured and the $47,640,191 of Ordinary 
Life that were surrendered for the 
cash value as per the provisions of 
the policy (emphasis ours—Ed.) or 4 
total of $76,469,020, from the total ter- 
minations of $169,622,446 above re- 
ferred to, it only leaves a shortage of 
$93,163,426, in place of over the $140. 
000,000, quoted in your letter. 





MAKING GOOD GAINS. 





Semi-Annual Statement of State Mutual 
of Worcester Shows Creditable 
Progress. 





The semi-annual statement of the 
State Mutual Life of Massachusetts 


shows the following figures: 

Assur. in force Jan. 1, ’09..$124,734,015 
Assur. issued to July 1, ’09. 7,928,464 
Assur. restored July 1, 09.. 54,500 
Assur. increased July 1, ’09. 132,089 
Assur. additions to July 1, ’09 117,266 


$132,966,334 
4,237,501 


Total 





Assur. in force July 1, 1909.$128,728,833 








Gain assurance in force .... $3,994,818 

During the month of June the new 
business of the company amounted to 
$1,508,518, which is over $500,000 more 
than received during the similar month 
of last year. 





Twenty-Five Per Cent. Increase. 





Yhe new business of the Equitable 
Life of Iowa for the first six months 
of 1909 was in excess of $4,000,000, be- 
ing a gain of more than 25 per cent. 
over the same period of last year. A 
noteworthy feature of the gain made 
is that each month showed an increase 
over the similar month of last year, or 
any similar month in tne history of the 
company. 

The loss record for the six months 
was likewise satisfactory, coming under 
tae $100,000 mark, the percentage being 
about the same as last year. 

Without much ado, the Equitable Life 
of Iowa is making conservative, steady 
gains, building up an army of well-satis- 
fied policyholders. 





New Jersey Agency Appointments. 





Bankers—New York, 
Campbell, Jersey City. 

New York—James McGowan, Pater- 
son. 


Charles E. 


Phoenix Mutual—D. Fred Allen, 
Dover. 

Provident Life & Trust—Myron J. 
Conover, Matawan; Lawton W. Rob- 
bins, Gloucester. 

Union Life—Charles FE. Camphell, 


— City; Frederic E. Crotois, New- 
ark, 











Goes With Scranton Life. 





George H. Cunningham has resigned 
the position of Auditor of the United 
Surety Company of Baltimore to be- 
come connected with the Scranton Life 
Insurance Company. 











THE COLUMBIAN 
NATIONAL LIFE INSURANCE CO. 
OF BOSTON, MASS. 


The Only Massachusetts 
Non-Participating Company 





The Most Modern Forms of 


LIFE, ACCIDENT AND 
HEALTH INSURANCE 


Correspondence desired with good 
Producers. References required. 


ARTHUR E. CHILDS, President 
WM. H. BROWN, Secretary and Treasurer 














BERKSHIRE 
LIFE INSURANCE CO. 


OF PITTSFIELD, MASS. 


James W. Hull, President. 
W. D. Wyman, Vice Pres. and Treas, 
J. M. Lee, Actuary. 
Theo. L. Allen, Secretary. 
Robt. H. Davenport, Asst. Sec. 


This Company, with its more than fifty years 
of successful and honorable practice, its solid 
financial condition, its fair and liberal policies, 
all subject to the Non-Forfeiture Law of Mas- 
sachusetts, commends itself both to policy- 
holder and agent. 

For circulars and rates address 
EASTERN MASSACHUSETTS AGENCY, 
79 Milk Street, Boston, Mass. 
LEON F. FOSS, General Agent 
W. H. DYER, General Agent 


JOHN H. ROBINSON, General Agent 
253 Broadway, New York 











A. G, BULLOCK, President B. H. WRIGHT, Secretary 


STATE MUTUAL LIFE ASSURANCE CO 


OF WORCESTER, MASS. 
Incorporated 1844 
50% Increase to July Ist. June Largest 
Month. WHY ? 

SUPERIOR SELLING PROPOSITION 
Liberal Policy Conditions. Large Values. 
Low Premiums 
Increased Dividend Apportionment 
Up-to-Date Agency Department 


Impartial Judgment by “ Webb’s Compari- 
sons Simplified ’’ gives us highest score 
Latest Competitive Helps 


Attractive Advertising Matter 
Our salesmen are doubling their incomes 
Are you? 
Investigate. Join us and grow 
EDGAR C. FOWLER, Supt. of Agencies 








Over $97,000,000— 


The 1908 Gain in Life Insurance 
in force of 


The Prudential 


This was the 
Greatest Gain 
in 1908 of any 
Life Insurance 
Company in 
the World. 


WE WANT AGENTS 
WE WANT MANAGERS 
WE WANT YoU! 


‘The Prudential Insurance Company of America 
| Incorporated as a Stock Company by the State of New Jersey 
JOHN F.DRYDEN, President. 

Write for Agency 
NEWARH,N. J. 








Home Office, 





UNEXCELLED IN 
Favorable Mortality 


=A 8—— 
Economy of Management 
THE 


_ Provident Life 


AND Trust Company 
OF PHILADELPHIA 


Rates of Premium Extremely Low 
and still further reduced by 
Annual Dividends: 


RELIANCE LIFE 


PITTSBURGH 


Policies That Can’t Be Beat 


Assets 
Over Two and One-Halif 
lillions 


Exceptional opportunities for General 
Agents in 


PENNSYLVANIA ~ 
IOWA AND ALABAMA 








OHIO, 








The Northwestern 


Mutual Life Insurance Co. 
of Milwaukee 


GEO. C. MARKHAM, President 
A. §. HATHAWAY, Secretary 


New Business Paid-For 





1905 - - - $90,334.038 
1906 - - - 93,563,452 
1907 - - - 102,283,634 
1908 - - - 109,773,709 


Each year larger than any in the 
previous history of the Company. 
Cc 1858. 


aR * 











| NSURANCE MEN will Note the signif 
cant increase in The Northwestern’s 
new business during the past four years. 
IMPORTANT FACTS relating to this 
business are shown by the following per- 
centages: 


Expenses Mortality _ Interest 
1905 12.15 67 4.73 
1906 11.76 59 4.72 
1907 11.81 58 4.76 
1908 10.76 59 4.84 


rit is capable of easy demonstration that 


The Northwestern is the best Company to 
insure in. : 

Fae, che Northwestern's olicy contract 
with its Dividend Options, Paid-up and En- 
dowment Options, Options of Settlement 
and the mium Loanfeature. 

Issues Partnership and Corporation In- 


sugance. 3 ‘ 
or further information or an Agency, 
address 


H. F. NORRIS, 
Superintendent of Agencies. 
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WARNING TO AGENTS. 





Pittsburg Life Underwriters Associa- 
tion Issues Second Letter On Anti- 
Rebate Law. 





In our issue of last week appeared 
a letter sent out by the Anti-Rebate 
Committee of the Pittsburg Life Un- 
derwriters Association to managers and 
general agents. 

Secretary C. A. Foehl of the commit- 
tee has forwarded us a copy of a second 
letter sent out to about 1,200 agents in 
Western Pennsylvania, which is given 
herewith: 

“With reference to the enclosed copy 
of the revised Anti-Rebate Law of Penn- 
sylvania, your special attention is called 
to its principal features. 

“1. It applies to the giving or receiv- 
ing of a rebate on all kinds of insur- 
ance—fire, accident, etc., as well as life. 
The public will, therefore, learn on all 
sides that rebated insurance is illegal 
and invalid. 

Immunity to Informant. 

“2. Hither the giver or receiver of a 
rebate can be subpoenaed to testify 
against the other, the party so testify- 
ing being immune from penalty. It 
will thus be exceedingly dangerous for 
either party to give or receive a rebate 
in any kind of insurance because the 
other party is not, as formerly, preclud- 
ed from testifying on the ground that 
he will incriminate himself. In fact, 
there would be a distinct inducement 
for one of the men to get in with his 
testimony first as a matter of self pro- 
tection. A giver or receiver of a re 
bate now is absolutely at the mercy of 
the other man. 

“3. Board membership and stock 
bonus schemes are henceforth illegal in 
this state as they are in 38 other states 
of the Union, (For temporary excep- 
tions, see Act.) 

“We respectfully urge a careful study 
of this law that even a technical viola- 
ticn may be avoided. The penalties are 
severe for all concerned. In addition 
to the fine, the insurance agent has his 
license cancelled for three years and 
he policyholder has his insurance in- 
validated. 

“The general effect of this law in- 
telligently used by insurance men will 
still further prevent rebating, which is 
more important than punishing it. 

For Detection and Prosecution. 

“Our committee represents subscrib- 
ers to a guarantee fund of over $3,000 
for the detection and prosecution of any 
and all offenders against this law. We 
will welcome any evidence which will 
enable us to successfully prosecute any- 
one, big or little. Fortunately, the 
crime being now so well understood by 
the public and, therefore, by courts and 
juries, convictions are more easily ob- 
tained. Even if a case cannot be crim- 
inally prosecuted, we can perhaps take 
such steps with the department, the 
company, general agent and agent as to 
avoid a repetition. 

“Every decent life insurance man 
knows that to rebate not only makes 
criminals of himself and his client but 
is a most foolish and unnecessary 
throwing away of commissions—none 
too large at the best. He is further 
doing something damaging and dis- 
graceful to the business and every other 
man engaged in it. 

“In behalf of the entire insurance fra- 
ternity, we wish to have the assurance 
of every life agent in Western Penn- 
sylvania that he is with us heart and 
soul in this movement.” 





CLING TO THE LIME LIGHT. 





Trio of Rhoduses Refuse To Down— 
Have New Venture Under Way. 
The New Scheme. 





The Rhodus Bros., of Chicago, are 
now getting into the lime light again 
and ave employed a number of sales- 
men to go into States where they sold 
stock in the Central Life Securities 
Company, which owns the Republic 
Life of Illinois, and the Mercantile Se- 
curities Company which was the pro- 








moting company for their system of | 


banks. The plaza is to offer it exchange 
stock of the Consolidated Life Securi- 
ties Company which the Rhodus Bros. 
are now promoting, for an equal amount 
of stock in the other corporations pro- 
vided tae stockholder will pay the Rho- 
duses a bonus of $2.50 a share and 
agree to take out life insurance in the 
Consolidated Life Ins. Co. of I[linovis, 
which the Rhodus Bros. also have on 
the string. The two securities com- 


panies went into the hands of a receiver | 
wen the Federal Government put the | 


Rhodus Bros. out of business. The 
three Rhoduses and a number of their 


old employees including Miss Minnie. 
Scully are now happily located in the) 


Women’s Temple at Chicago in the 
office of the American National Sell- 
ing Organization which is a new Rho 
dus scheme. The Rhodus Bros. alsv 
have four or five other offices in Chicago 
and it looks now as though they were 
to take on again something of their 
old time importance and in spite of the 
exposure they are attempting again to 
interest the public in their enterprises. 
The feeling in Chicago is that the Rho- 
dus Bros. will try to get enough of the 
stock of the two defunct securities com- 
panies to get them out of the hands of 
a receiver, then enforce collection on 
notes that were given by the stock- 
holders for unpaid installments on 
stock. Some of the victims of the Rho- 
dus Bros. operations are endeavoring to 
thwart their plans. 





REINSURANCE UNSATISFACTORY. 





Fidelity Mutual Modifies Limit Which 
May be Written on a Single Life— 
Statement by President. 





The Board of Directors of the Fidelity 
Mutual Life has modified the limita- 
tion on one life without reinsurance as 
follows: 

1.—A limit of $50,000 under age sixty, 
on the assumption of strictly first-class 
family record and personal history. 

2.—$30,000 in case of Term and Mini- 
mum Premium contracts. 

3.—$25,000 in case of an impaired life 


in any sense, or over the age of sixty | 


on plan satisfactory to the company. 
In announcing these changes 
company emphasizes its right to de 
termine each case strictly upon its 
merits when presented. In speaking 
of the change President Fouse says: 


“This signifies that the man under 
age sixty who is first-class physically, 
and whose family history shows longev- 
ity, can be written for $50,000, without 
reinsurance. Reinsurance has been 50 
unsatisfactory that the Company pre- 
fers to avoid it. If, however, the appli- 
cation be for a Term or Minimum Pre- 
mium contract then the limit is $30,000 
If either physical condition or family 
history indicates any impairmeat then 
the limit is $25,000, which is also the 
limit if the applicant be over the age 
of sixty; commissions to be as of age 
sixty. And in every suca case the plan 
must be satisfactory to the Company, 
that is to say, either the policy must ma- 
ture or all payments must be made with- 
in the term of life expectation. It is prac- 
tically out of the question to make a 
rule that will meet the different cir- 
cumstances of all cases presented, but 
the foregoing will give the agents a 
general idea of what is expected, and 
where there is any doubt, the appli- 
cant’s mind may be prepared for some 
modification, as all cases will be con- 
sidered on their merits and rated when 
application is presented.” 





James Perry, the well known success- 
ful Metropolitan manager of The Pru- 
dential has opened up an Up-Town of- 
fice in the Fifth avenue building. It 
is his intention to spend a portion of 
each day at this office. Speaking of 
Mr. Perry, the James Perry Agency has 
again “caught its stride” with the re- 
sult that a large volume of business is 
being sent to the home office each 
week, Over $600,000 was produced dur- 
ing June. 





the | 





Sells better than a“Board Contract” 


Over a million a month since organization 


Our Stock Option Policy sells itself. 
Our men are all making money. 


Are you? 


This is a proposition for large pro- 
ducers—writers of special contracts. 


Write for particulars. 


Standard Mutual Life Insurance Company am2%ica 
Home Office, Commonwealth Building, Pittsburg 











CENERAL ACENCY IN UTAH 





proposition for the right man. 


there now. 


income. 





A growing, medium sized, Western Life Company has a most attractive 
Company is well known in this state having over $1,500,000 in force 


An elegant opportunity for a producer to build a big and permanent 


Address e UTAH oe 


Care of EASTERN UNDERWRITER 











salary and first years’ commission. 





MANAGER WANTED 


One of the old line Life Insurance Companies with an excellent 
record, desires a manager for Trenton and vicinity. 
Full Commissions and Renewals will be allowed ; or, 





Write stating age, experience and record. 


Address “ MANACER” 
THE EASTERN UNDERWRITER 
105 William St., New York City, N. Y. 


if preferable, 

















Missouri Courts Refuse to Grant a Re- 
hearing—Companies Will Appeal to 
Federal Body. 





The motion of the Equitable, Metro- 
politan and Prudential for a rehearing 
in the Missouri license case has been 
refused and the affair will now go to 
the United States Supreme Court. 

The law of Missouri makes it impera- 
tive upon the Insurance Commissioner 
to refuse a license to any corporation 
having an officer receiving a salary in 
excess of $50,000, which affects the 
above companies. 





MAKING PROGRESS. 





Over 44,000 Shares of Stock of the Old 
Line Life of Milwaukee Subscribed 
For. 





Rupert F. Fry, president and general 
manager of the Old Line Life of Mil- 
waukee, Wis., advised that out of the 
100,000 shares allotted to the company 
over 44,000 shares have been subscrib- 
ed. As previously announced, the Old 
Line Life will be a million dollar cor- 
poration which will do business exclu- 
sively on a noa-participating basis. It 
will work on a 3 per cent. .reserve. 





SECURE GOOD MAN. 





Louis St. John Thomas to Become 
Secretary of The Great Southern 
Life of Houston. 





In securing the services of Louis St. 





THE GREAT AMERICAN’S 
LIFE BOND 


AGENT’S CONTRACT 
With Monthly Salary 


Something entirely NEW in the 
agency line, securing the 
agent’s work as a 
Permanent Life Investment 
For Particulars Apply to 


THE GREAT AMERICAN 


LIFE INSURANCE COMPANY 
ST. LOUIS, MO. 




















John Thomas as secretary the Great 
Southern Life of Houston, Texas, has 
added a capable man to its official 
staff. 


Mr. Thomas who is at present identi- 
fied with the Citizens Life of Louisville, 
is one of the best posted men on home 
Office system and accounting connected 
with the life insurance business, which 
will make him a strong man for the 
secretaryship of a progressive company. 

He expects to take up his new duties 
July 26. 
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~ RANDOM VS PSYCHOLOGICAL METHODS* 


By George Pick. 





This is a pretentious subject, and I have 
no doubt many of _ expect that I have 
written a book on the philosophy of life in- 
surance soliciting. Now, I do not deny that 
such a work could be written, J believe it 
could and 1 believe if it were written that 
the same failure would attach to it as has 
always attached to any attempt which iias 
been made to classify human actions into 
those which are the result of suggestion by 
one mind or another, or are the result of 
selfeconsciousness in the individual. I do not 
deny that anyone who bas had experience 
could enumerate the factors which go to 
inuke success in life insurance work. I be- 
lieve that with a very short acquaintance 
with any life insurance agent, I could pick 
cut in him one quality which is the index 
tu such success as he has had. ‘Take an il- 
lustration, Courage. | expect in what I have 
to say to-day to retract in a way, what I 
suid last year, that I did not believe that a 
nun could go out and force interviews on a 
business man, and get information to lead 
to interviews with other men. I believe now 
that he can. I have an example of it in my 
own agency. Mr. ’s time is largely 
spent in doing that very thing, and the one 
thing which dominates in his success in 
courage! Why is it that men will stop and 
give a courageous man information he seeks, 
recognizing that courage? If he has the cour- 
age to ask for the information he wants, he 
is eon! honest, because courageous men 
are, usually. ‘ 

I try to exert enough force to bring about 
the situation just as 1 want it. What I have 
suid is only for that purpose. Maybe if 1 
give a few more illustrations it will be 
clearer, 

Leading To A Higher Class. 

Now let us take this situation. I have in- 
sured a man who is a rich man, well known 
to be a rich man. I know he is friendly 
with another man who is not so wealthy a 
1aan but he is a growing man and has an in- 
creasing business. I call up my friend and 
simply say to him that I would like a letter 
of introduction. He sends me over a letter 
in which he says, “I have recently taken 
$100,000 i with Mr. Pick and I 





insurance 
should have been glad to place the $100,000 
with the Mutual Benefit but I am told that 
the company will not write more than $50,- 
o0.”’ I present my letter. He says, ‘Yes, 
Mr. Pick | am glad to see you. It is very 
nice of Mr. Jones to write this, but, you 
hnow, I am difterently situated. He carries 
a very large line of insurance and I am not 
in his class.’’ I say, “Yes, Mr. Smith, that is 
true. Mr. Jones carries a very large line of 
insurance, and has taken lots of it in late 
years and I think I appreciate why he is car- 
rying as much as he does. Mr. Jones recog- 
nizes that insurance coutracts are so vitally 
different from what they were years ago that 
a man can take on a large amount of insur- 
ance without having ironbound contracts 
that a certain portion of his income is with- 
out question to be used for life insurance 
purposes. The way life insurance contracts 
are now made, men carry large insurance be- 
cause they have flexible contracts,” and I 
show him the contract. 


Now, what do I want to suggest to his 
nind? If want him to get over immediately 


the notion that the $30,000 insurance he car- 
ries is all he ought to carry. When he really 
understands that contract and that it is a 
“one year contract’ and that those premiums 
are not tlexible; that he is a growing man; 
that the time he wants insurance is during 
the time he is growing, I suggest to him 
that what he thinks about carrying insur- 
ance and not being in Mr. Jones’ class is all 
wrong. He can reach out to that class with- 
out any strain. 

Take another situation. This might hap- 
pen in a letter or in any other way. 


Anticipating A Maturing Endowment. 
Suppose the letter says that the writer has 
an endowment policy maturing in two years. 
l.et us suppose this man is 58 years old. He 
has an endowment maturing when he is (. 
He writes “I have recently taken $25,000 in 
the Mutual Benefit with Mr. Pick anticipa- 
ting 2 reduction in my premiums by this ma- 
turing endowment.” I have presented that 
letter. My man is, say, 52 years old. He 
says, “This is all right, but I am not situat- 
ed in that way; I have no policies maturing 
for 7 or 8 years.” I say to him, “Mr. Smith, 
there is one thing in life insurance that is 
different from any other thing, and that is 
the matter of time. A matter of 7 or 8 years 
in life insurance is not very long and a pru 
dent man looks ahead as far as that, and if 
Mr. Jones, who has just taken this policy 
had looked ahead five years ago, instead of 
paying $2,000 for this policy now, be would 
have paid $1,400 for it.” Then I add “Mr. 
Smith, your observation will bear out what 
we all know to be a fact, that men deterior- 
ite physically in many cases around 0), and 
if they do not at any time they are apt to 
live to 70 or 75."" I believe that is true. 
Now, let us suppose that this man is 52. 1 
say to him, “You ought to take advantage of 
the very fact that you are 52, and that at 58 
you may not be insurable. There are two 
reasons for it. In the first place you have 
the insurance; in the second place you re- 
place the insurance maturing at that time 





*From address delivered at Convention of 
General Agents of the Mutual Benefit Life, 
Mr. Pick has been, and is to-day one of the 
most successfnl writers of life insurance, so 
that he is well qualified to speak authorita- 
tively on the best method of securing the 
name on the dotted Hne. 


und the worst that can happen to you in 
tive years is that you paid so much for five 
years’ insurance.”’ 

Selection of Prospects. 

The selection commenced long before 1 
went to see that man. If he were not a 
gvYuwing min and there was not a probabil- 
ity that he would carry it through, | would 
not make that suggestion. ; 

But to an active man you suggest to him 
two phases of the policy, the permanency of 
it on the one hand, and, on the other hand, 
the ease and light expense with which he 
may get off. Now, you may say that will 
induce lapsing. We select our men in ad- 
vance. We only go to growing men. When 
a man is on the down scale, let him alone. 

Very often a suggestion of this kind, that 
it. meets both conditions, the one permanent 
and the other for temporary use, secures his 
application because there is not a good rea- 
son for his holding out. 

There is another thing is this selection in 
advance of people whom you expect to see. 
the lapses in my personal business in the 
Northwestern extending over 20 years are al- 
most nothing. Last year with the exception 
ot an occasional $1,000 only one large poiicy 
lapsed, which was a $50,000 5 Year Term 
policy, written in favor of a corporation. The 
policy lapsed in May and in November $0\,- 
vvO was written fur the applicant’s personal 
benefit on the 20 year Endowment plan, 

Danger of An “Open Door.” 

You cannot handle every case psychoiogical- 
ly, because you cannot always control what 
is going to happen. But suppose tbis situa- 
tion arose, one of the most trying situatiuus 
to the life insurance agent in a large city. 
The man has been examined. He has not 
agreed definitely to take the policy He has 
agreed to take the examination. ‘The matter 
is open. You go to deliver the policy. You 
get a good interview, but cannot quite close, 
The worst thing is to leave an open door. 
The very worst thing that can happen is for 
him to say he will let us know. If you leave 
the policy there, from the time you leave 
that office you are in constant dread that the 
next mail will bring the policy back. One 
of the problems in our office, one that has 
bothered Mr. Hoyt and the other agents 
more, and one that Mr. Hoyt has solved, is 
the treatment of that situation. Just as soon | 
as that comes up we try to switch it off. 
We close the interview by saying, “I will 
see you again.’ 

I do not want him to say that he will let 
me know, and will do anything to avoid it. 
lf I am coming in again, he does not think 
it necessary to mail the policy. I want that 
final decision when I am there. 

Psychological Interviews Are Short. 

Again we are trying to deliver a policy 
and it is apparent to us that we are not 
gcing to be able to close. The more we say 
the less we are going to get. The man is pre- 
pared, his mind is made up. He is ready to 
xive objections and he states his objections. 
Very often I come upon such a situation and 
I give it close attention. I listen very in 
terestedly to what he is saying. Every one 
of his arguments I could answer but I dé 
not. He tells me all the reasons. I say, 


“Mr. Smith, I want to think this over I do, 


bot know just what I ought to say to you in 
this case.’’ And I go away. I would rather 
have that than the policy back. He thinks he 
has impressed me considerably. That is the 
basis upon which we part. Psychological in- 
terviews are short ones. 

Take another situation. We have a case 
in the office now, $10,000, joint work by Mr. | 
S. and Mr. U. Mr. 8S. has been out of town 
for a few days and this man had agreed tuat 
cn Saturday he would come to the office to 
talk the matter over. Mr. S. left instruc 
tions with me to call him up and remind him 
of his engagement. I insured this man about 
G years ago in the Northwestern. called 
him up. He said, “I have decided not to 
take this policy; I really do not want to take | 
it.” “Yes,” I answered, “Mr. S. has told 
me all about it. As a matter of fact this 
case has just come to my desk. I would real- 
ly like to have a chance to tell you what I 
think about it. I understand your view, but 
I would like to give you my view.” 

Avoiding The Extremes. 

He finally agreed, so I made an engage- 

ment to call upon him yesterday afternoon. 


_WANTED 











-maturing in 1912 and another in 1914. 





July 15, 1909. 


Iie said. “Now, I have kept myself poor for the launching of the Wisconsin Nation- 


a good many years. I am 52 years old; my 
family is grown, and I do not feel the neces- 
sity for insurance so much.” “Well,” I said, 
“| remember myself that most of your insur- 
ance is endowment insurance.’’ He got out 
his book which showed that he had ose 

e 
said, “Yes, that is so, but even then I have 
$20,000 after these mature. I think that is 
about all I want.’’ I said this to him: ‘Now, 
I think that is your sincere belief but I want 
to tell you that you are wrong, that I very 
seldom find a man who has carried as large 
insurance as you have that is willing at age 
60 to be without insurance.’”’ I say that with 
all the force I can command. What is psy- 
chological about that? When we consult a 
lawyer on a legal question and he says, ‘‘Mr. 
Fick, this is what you want to do about it,” 
do we believe him? Why? It is simply that 
we are willing to accept his experience and 
knowledge. If we had the same experience 
as the lawyer, we would not go to him. We 
would decide it. We are willing to accept 
that lawyer's experience. In the long run his | 
expeirence would be better than anything 
that we could do. 

Now, that is the time, in just such a situa- 
tion for making a professional phase of the} 
work. When | told that man it was so, he 
began to think about it. He said ‘‘Now, Mr. | 
Pick, to-morrow I will decide that question.” 
I told him that we were having a convention 
of agents and that I would see him Friday. | 
I did not say another word. I want Mr. 8. 
to get that answer; I do not want the an- 
swer to come in the mail, and I am quite 
siutisfied that the man will take the policy. 

1 do not Lnow any other way to explain 
why it is that we get good results with our 
agency except by the illustrations given. | 

The question of plans is very simple. From 
4+ to 52 they are 20 Payment Life; after 52 
they commence to be life policies, rarely en- 
dowments. 





FORMING AT CHICAGO. 





Commonwealth Life Being Promoted— 
Capital $100,000—Net Surplus 
$150,000. 

——— j 
Willis Palmer, who will be remem- 
bered for his work in connection with 








1860 49th Year 


Home Life 
Insurance 
Company 


of New York 


GEORGE E. IDE, President 


ES TS $21,708,901.70 
Liabilities (including Di- 

vidend Endowment 

wand). ... 3 «++. 20,471,723.76 
Dividend Endowment 

Fund (Deferred 

DEVMAORES) 5. «.1000080% 1,970,463.00 
Net Surplus.......... -. 1,237,177.94 
Insurance in Force... .. 88,368,244.00 


1909 





The 49th Annual Report shows a 
gain in the amount of insurance in 
force; that assets were increased 
over $1,704,018.00 and that over 
$467,700 was added to surplus ac- 
count. 








al Life, of Oshkosh, Wis., is the prime 
mover in the organization of the Com- 
monwealth Life of Chicago. A capital 
of $100,000, and a net surplus of $150.- 
000 is planned for the latter corpora- 
tion. 





As representative of the Massachu- 
‘setts Insurance Department, S. H. 
Wolfe, of New York, is examining the 
Philadelphia Casualty Company. 








MANY GOOD PLACES 


are waiting for the 
RIGHT MEN 


Much desirable territory is unoccupied, 
ready for men who can demonstrate 
their capabilities. Policy plans recently 
revised, thoroughly in accord with new 
laws, with reasonable premium rates 
and liberal values and rights. 


ARE YOU ONE OF THEM? 


Union Mutual Life Insurance Company 
PORTLAND, MAINE 
FRED E. RICHARDS, President 

Address “ D 5S — » opt k 
either: | THORNTON CHASE” Suse GY 
84 Adams Street, Chicago, Ill. 














THE 
FIRST MUTUAL 


Chartered in America 





NEW ENGLAND 
MUTUAL LIFE 
INSURANCE CO. 
BOSTON, MASS. 


Operates on a full 3 per cent. Reserve 
under Massachusetts Law, and 
offers the very best possible 
security, with a safe, 
equitable contract 


FINANCIAL STATEMENT 


Assets Jan. 1, 1909....$47,980,647.74 
Liabilities......... ae 44,476,655.68 
SP eee 3,503,992.06 


Alfred D. Foster, President 

D. F. Appel, Vice-President 

J. A. Barbey, Secretary 

Wm. F. Davis, Asst. Secretary 
J. G. Wildman, Asst. Secretary 














KEEP POSTED By Reading 
THE EASTERN UNDERWRITER 
Each Week———— — 
Subscription $3 Per Annum 








JOHN HANCOCK 


I want two clean life men who can pro- 
duce business. For such men I have 
something good. + 
WILLIAM N. Compton, Gen’! Agent 
JoHN Hancock Mutua Lire Ins. Co. 
220 Broadway, N. Y. C. 
Tel. 6030 Cortland 








FOUR HIGH-CLASS INSURANCE or 
Bank Stock Salesmen in a proposition 
backed by men of national reputation. 
“Salary and Commission.” Address, A. L. 
D., Care of EASTERN UNDERWRITER. ]| 














CAPITAL $1,000,000 


Management. 





Georgia Life Insurance Company 
OF MACON, GA. 


(Now Organizing) 
W. E. SMALL, President 


LIFE AND CASUALTY INSURANCE 
Perfect Protection at a Reasonable Cost Under Safe, Sane and Conservative 
First Class Openings in both Branches for PRODUCERS 


Address M. Y. Manley, Superintendent of Agencies 


SURPLUS $500,000 




















July 15, 1909. 


INDUSTRIAL DEPARTMENT 





ENJOYING SUCCESSFUL YEAR. 





It is generally assumed that The Pru- 
dential will make the greatest record 
of its history duing the year 1909. Vice- 
president Forrest F. Dryden ia a let- 
ter to field men states that the half 
year mark has been passed “with 
honors and victory in every direction. 
Record after record has been broken 
and new high standards established.” He 
speaks in a highly appreciative manner 
of the response by the field force to 
the call for business from the home 
office at the beginning of the year and 
urges that every member of each dis- 
trict aim to be a steady producer of 
high grade business, bota Industrial 
and Ordinary. 

In the closing paragraph, Mr. Dryden 
says: 

“With our organization strengthened 
all along the line, new and virgin fields 
entered by carefully-selected men of 
known ability, with voluntary conces- 
sions made to _ policy-holders—giving 
the most and the best for the least—aad 
with the wholesome revival of business 
in every line so clearly manifested in 
all quarters, it is inevitable that our 
great work of reaching the people must 
go on and on.” 





Home Friendly items. 





Supt. W. T. Evans, who had charge 
of the Shenandoah, Pa., District of the 
Home Friendly Society, of Baltimore, 
died suddenly July 8. 

For net increase in Industrial busi- 
ness in the Charleston, S. C. District 
of the Society, for the quarter endihg 
June 30th, Asst. H. H. Ridgway’s stoff 
led, closely followed by tae staffs of 
N. M. Grooms and C. A. Dennis. 

Cash prizes awarded to the three 
leading agents for increase were given 
to agents S. J. Huffman, M. B. Law- 
rence, and G. O. Hudson, for the quarter 
ending June 30, 1909; while the cash 
prizes for the highest percentage of 
collections were carried off by agents 
I. D. Murray, I. M. Johnson, and M. 
B. Lawrence, whose averages for the 
quarter ending June 30th were 100 per 
cent, 98 per cent, and 95 per ceat. re- 
spectively. 





Remember The “Velvet.” 





A systematic and conscientious can- 
vass for Ordinary, every day in the 
week, without in the ieast falling down 
on the other important work of your 
agency, will be sure to land you a suc- 
ces among Prudential successess, says 
the Weekly Record. 

Ordinary is, you know, the “velvet” 
of the business. You have the same 
opportunity to get a liberal share of it 
as anybody in the entire agency force. 
Be good to yourself, and know no such 
word as fail in getting it. Use your 
opportunity, 





Colonial Life Notes. 





The success of the Colonial during the first 
six months of 1909, has been phenomenal, 
the gain in the business in force having been 
twice that of the entire year of 1908, while 
the outlook fer the future could not be het- 
as Every department feels the general up- 
ift. 

Among the latest changes reported by the 
Company are the following: Appointments 
to Assistancies; W. A. Willatt, Perth Am- 

Weber, McKeesport; EB. J. 
Philadelphia; W. Mulve- 

Seidenglanz, Trenton; J. 

P. Lavelle, West 


boy; BB. I. 
rown, North 
hill, Camden; J. 
Newman, Harlem; J. 
Ihiladelphia. 

Manager W. J. Burn,of Brooklyn,leads the 
Industrial forces for 1909. Followed by L. 
S. Brown, McKeesport; B. I. Bowen, West 
I’biladelphia; H. Morlock, North Philadel- 
phia; . L. Griffin, Jersey City. The Or- 
dinary leader is Manager P. Hughes, of New 
York. Following him are, L. Janson, Wil- 
liamsburg; W. L. Griffin, Jersey City; D. B. 
O'Neil, Harlem; W. J. Burn, Brooklyn. 

J. Robinton, of New York, heads the As- 
sistants for Ordinary increase, closely press- 
ed by F. Rosen, Harlem; 8. Ellenbogen, 


Newark; M. Cafiero, Brooklyn; E. Scherff, 
Newark. The Industrial leader is G. W. 
Jewel, of McKeesport. 
M. Cafiero, Brooklyn; 
Pittsburg; W. 
McKeesport. 
The leading agent in Industrial is G. A. 
Parkins, of McKeesport. 
Shinn, North 


Following him are, 
W. R. Cavanaugh, 
Johnson, Newark; J. Ross, 


on 
won for the second time successively by 
Manager L. 8S. Brown, of McKeesport. Ue 
has already announced his plans for the next 
six months and feels he is capable of again 
holding the trophy against all comers. 





WATCH THE MINUTES. 





One of the most successful men of 
America when asked to what he attri- 
buted his success, replied: 

“I built my fortune on the dial of 
my watch; seconds became pennies, 
minutes became dimes, fours became 
dollars. I gave a money value to every 
tick, and took advantage of everything 
that economized time. I never pro- 
crastinate; I never wait for other 
people to get ahead of me. I keep my 
eyes and ears open for opportunities; 
I look well into whatever seems good 
to me; when my judgment approves I 
act promptly and with decision. I don’t 
know taat there is any particular rule 
or law of success, but I’m pretty sure 
that one of the foundation principles 
is ‘Don’t lose time.’’’—Fidelity Mutual 
Bulletin. 





Organizing Industrial Company. 





H. F. Head, former well known in- 
dustrial superintendent, having been 
identified with the Prudential, Metropol- 
tan and Western & Southern, is or- 
ganizing a new industrial company to 
be known as tae Public Savings In- 
surance Company. 

It is the intention to have a capital 
of $100,000 and a substantial surplus, 
and confine business for a time to a 
restricted territory. 

Mr. Head is well versed in industrial 
field work and many old time friends 
will note the progress of his new ven- 
ture with interest. 





S. E. Kinsey, superintendeat of the 
Allegheny district of the Metropolitan, 
has been granted a vacation during 
which he will tour Europe, accompanied 
by nis wife. 


A Good Sign. 





The business of the Fidelity Mutual 
Life for the month of June was largely 
in excess of the corresponding period 
of last year, while the net gain in ia- 
surance in force for the first six months 
of 1909 is $3,500,000 in excess of the 
first nalf of 1908. Speaking of the re- 
turn of confidence the Monthly Bulletin 
published by the compaay says: 

“One of the leading agencies of the 
Company reported at the end. of last 
month having placed and paid for every 
policy issued and approved. Another 
of the large agencies reported that not 
a single lapse had occurred during the 
first six months’ period, that tae termi 
nations had all been from expiry, sur- 
readers and deaths—natural causes.” 





Fifty Per Cent. Increase. 





The written business of the Illinois 
Life for the first six months of 1909 was 
$8,573,500, an increase of over $3,000,- 
000 over the similar period of last year. 
The June business was $1,412,000. 





Jesse R. Clark, president of the Union 
Central Life, sailed on the Kaiserin 
Auguste Victoria on Saturday for a tour 
of Europe. 


THE EASTERN UNDERWRITER. 





The 
Metropolitan Life 


Lnsurance Company 


(Incorporated by the State of New York) 
(Stock Company 


‘Of the People 
By the People 
For the People 


The Daily Average of the Company’s 
Business during 1908 was: 


the Company 


441 per day in Number of Claims Paid. 

6,343 per day in Number of Policies 
placed and paid for. 

$1,202, 353.00 per day in New Insurance 
placed and paid for. 


$166,634.00 per day in Payments to 
Policyholders and Addition to Re- 
serve. 


$126,996.37 per day in 
Assets. 


JOHN R. HEGEMAN, President 





Increase of 





METROPOLITAN LIFE INSURANCE COMPANY 
HOME OFFICE BUILDING 














SPECIAL 
CONTRACT 
SALESMEN 


Get my new policy. Leads them all. 
I know just what you need, and have 
got it. This is quick action for you. 
Write me to-day: 

CURTIS J. HEBERT, 


Southern Manager 


The Reserve Loan 
Life Insurance Company 


James Building, 
CHATTANOOGA, TENN. 


American National 


Life Insurance Co. 
of 


Lynchburg, Va. 














** The most progressive, 
conservative Southern 
Company.” 





AGENTS WANTED 
in Virginia, North Carolina, 
South Carolina, Georgia, Mis- 
sissippi and Texas. 














JOHN HANCOCK 


Mutual 
Life Insurance Company of Boston 


Good Agency Contracts to Good Agents 
Apply to Home Office, 178 Devonshire St., 
or to 
FRANCIS MARSH WHITE & FENWICK 


Mgr. for Eastern Mass. State Agents 
202 Devonshire St., Boston Union Bldg., 9 Clinton St , Newark, N. J. 


30ston 





W. N. COMPTON 
General Agent 
220 Broadway, New York 
The Company issues the hest and most liberal forms of Life, Endowment and Term 
Policies, complying with the rigid requirements of the Mses-achusetts Laws 

















J. G. Walker, President 
T. Wm. Pemberton, Ist Vice-Pres. W. L. T. Rogerson, Secretary 
ORGANIZED 1871 


LIFE INSURANCE COMPANY SLvikena 


HOME OFFICE, RICHMOND, VIRGINIA 


The PIONEER Southern Industrial Life Insurance Company 
The OLDEST Southern Life Insurance Company 
The LARGEST Southern Life Insurance Company 
The Most Approved Forms of Life, Endowment and Industrial Policies Issued 
on Favorable Terms 








ASSObS, Dec. 31, 19OGB...... 2.0... cece cece ences $ 4,444,711.62 
insurance in Force, Dec. 31, 1908.................... . 63,309,202.00 
Payments to Policy Holders since Organization ... 8,926,182.91 
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THE EASTERN 
UNDERWRITER 





This newspaper is owned and pub 
lished every Thursday by The Eastern 
Underwriter Company, a New York cor- 
poration, office and place of business 
105 William street, New York City. B. 
F. Hadley, President; G. A. Watson, 
Secretary and Treasurer. The address 
of the officers is the office of this news 
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Entered as second-class matter Jan- 
uary 4, 1907, at the Post Office at New 
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of March 38, 1879. 
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LAPSED BUSINESS. 


Elsewhere appears a letter from Su- 
perintendent Hotchkiss, of the New 
York Insurance Department, to Hamil- 
ton Cooke, Inspector of Agencies for 
the New York Life, at St. Louis, and 
an extract from the reply of tae latter 
which deals with the question of lapses. 

Mr. Hotchkiss states that the termina- 
tions of business in the New York Life, 
during 1908 from causes other than 
death and maturity aggregated $140,- 
000,000. Mr. Cooke denies the assertion, 
claiming that the figure was but $93,- 
000,000. In his analysis Mr. Cooke 
claims that $47,000,000 of Ordinary Life 
insurance “surrendered for cash values 
according to the terms of the contract” 
cannot be styled as lapsed business, 

The contention is a novel one and will 
receive scant support by the life iasur- 
ance fraternity. If an ordinary life con- 
tract is surrendered, say at the end of 
the third year, and the cash value taken 
by the assured, the policy could scarce 
ly be termed “matured.” While a more 


“palatable” name may be desirabie, 
most companies would count it a 
“lapse.” 





THE “TWISTER.” 





The “Post-Standard” of Syracuse, of 
July 12 had an editorial under the above 
head, prompted no doubt by two inci- 
dents, i. e., the loss of the Hazard poli- 
cies and the refusal of Superiatendent 
Hotchkiss to grant a license to L. C. 
Burr. The editorial referred to is as 
follows: 

Tae “twister” is a familiar figure in 
insurance circles, and without exception 
orthodox insurance men detest him and 
all his works. Likewise they rejoice at 
his discomfiture, as in a regent import- 
ant case in this city, when policies to 
the amount of a third of a million dol- 
lars, placed in tae hands of a “twister,” 
were stolen from his room, only to be 
i1ecoyered after much expense and de- 
jay. 

There is nothing in the present insur- 
ance laws of the State of New York to 
make the “twister” happy, and there is 
much in the memorandum of Superin- 
tendent Hotchkiss, publisned in The 


Post-Standard last Saturday, to cause 
the orthodox insurance agent to rejoice. 

Lemuel C. Burr of New York carried 
on a “readjusting” business and through 
misrepresentation caused a policy-holder 
to surrender his insurance in order that 
he might be reinsured in some otaer 
company. As a result Mr. Burr cannot 
practice the insurance profession any 
more in New York State. 

His fate should be a warning to 
“twisters” in general, an encouragement 
to straight insurance men and a source 
of comfort to the insured who desire to 
pay their premiums and live in peace. 





STOCKS INSTEAD OF BONDS. 





Announcement is made that tne pro- 
posed action of the Pennsylvania R. R. 
corporation, whereby $80,000,000 is to 
be raised will differ somewhat from the 
custom heretofore, in that stock wili 
be issued instead of bonds. It is also 
stated that the corporation has decided 
to do most, if not all, of its financing 
in the future on this plan. 

Should other railroad corporations fol- 
low the lead of the Pennsylvania, in- 
surance companies of New York State 
would be deprived of a large channel 
for investments. 





ISNFORCED PROVISION FOR OLD 
AGE. 





Legal steps are to be taken by the 
Trustees of the New Jersey Teachers’ 
Retirement Fund against Boards of Edu- 
cation which have refused to obey the 
law in relation to the retirement fund. 
All teachers employed in New Jersey 
since Jan. 1, 1908, are made members 
of the fund, and the boards are required 
to deduct a percentage from their sal!- 
aries as a contribution thereto. 

The best method to provide for old 
age is by means of endowment insur- 
ance, and there are few teachers but 
that could do so from the salaries re- 
ceived, 





A PUBLIC AWAKENING. 





It must be apparent to all students of 
the fire insurance problem that the gen- 
eral public are being awakened as never 
before in the history of the United 
States to the tremendous fire waste of 
this country and the ways and means 
for reducing the same. Several times 
we have pointed out in these columns 
the great difference between the fire 
waste per capita in this country and in 
foreign countries and expressed the 
opinion that the difference in the point 
of view from the moral standpoiat was 
partially responsible for the same. No 
better evidence of the work of publicity 
now going on could be produced than 
the very recent meeting of the National 
Association of Credit Men at Philadel- 
phia and the report of the Fire Insur- 
ance Committee of that body. The chair- 
man of said Committee in making his 
report suggested that the name be 
changed to the Committee of Fire Pre- 
vention, which we believe to be a hap- 
py suggestion and one worthy of deep 
consideration, for on this subject as 
well as on most others the old saying 
about an “Ounce of prevention” very 
aptly applies. The National Board is 
spending a great many thousands of 
dollars annually in locating causes of 
fires and bringing to the attention of 
the property owners of the country 
methods for preventing the same as 
well as for controlling fires when they 
have once started. We note wita great 
pleasure the suggestion from the Com- 
mittee above referred to that #he Na- 
tional Association of Credit Men ally 
itself as an active member with the 
National Fire Protection Association, 
which they state is the engineering or- 


ganization of the insurance world in 
which lies much of the hope and the 
development of science in improving 
the methods of fire prevention and pro 
tection.—Whittlings. 





Judging by the number of people be- 
ing held up by Customs officials waen 
returning to America well laden with 
European goods it might not be a bad 
venture to start an insurance company 
to sell indemnity for protection against 
this particular hazard—an annoying 
one to say the least. 





“ABOUT RUN ITS COURSE.” 





Kansas Already Tired of Bank Deposit 
Guaranty Law—Talk of its Repeal- 
ing the Statute. 





“The topic of chief interest at the 
present time is the Kansas deposit 
guaranty law, whica although it has 
only been in operation since July 1, has 
already stirred up financial conditions 
generally, and the report is now current 
that an extra session of tite legislature 
will be called to amend the law. A dis- 
patch from Topeka, in faci, seems to 
indicate that the people who clamored 
for it most loudly are already tired of 
it, and that the craze has about run 
its course. From the banker’s view- 
point, the situation is described as fol- 
lows by a Lawrence banker: 

“*The talk and trouble about the rate 
of interest on deposits in guaranteed 
banks, for the solution of which a 
special session is likely to be called is 
all wrong. If money is placed on de- 
posit in a bank and draws interes* 
there, it should not be protected save 
by the bank’s own resources. The mo- 
ment a deposit begins drawing interest 
that moment it becomes an investment, 
the same as money placed in real es- 
tate, or grocery store, and as such it 
should have only that protection *hat 
the general laws gives to all properties. 
There is so much rot about this bank 
guaranty business that the whole state, 
including the bankers first, are becom- 
ing disgusted with it. It is nine-tenths 
clap trap, and the other tenth dis- 
honesty.’ 

“Many depositors take the same view 
of the matter, but the trouble is that 
a depositor cannot waive the insurance 
and draw 4 per cent. interest on it, 
as he has been doing in the past. If 
this could be done perhaps 75 per cent. 
of the time deposits would go unpro- 
tected. The depositors would take 
their chances on losses by bank fail- 
ures. But the law prohibits a bank 
from paying over 3 per cent. 

“A report comes from Lawrence to 
the effect that the banks there have 
agreed to keep out of either insurance 
scheme. If this is true it has deep 
significance because Governor Stubbs 
is interested in both state and National 
banks there. Politicians put no reli- 
ance in the report. They say the gov- 
ernor could aot afford to have his state 
bank stay out of the guaranty fund on 
account of the political effect it would 
have over the state. 





CAPITAL TO BE INCREASED. 





International Fidelity to Add $200,000 
to Present Figure, Making $300,000 
in All. 





Application for authority to increase 
its capital from $100,000 the present 
figure, to $300,000, has been made to 
the State authorities by the Internation: 
al Fidelity Insurance Company, of Jer- 
sey City. The Company’s management 
does not plan to extend operations out- 
side of New Jersey because of its add- 
ed resources, but rather to take up 
other branches of surety business. 





Forming at Indianapolis. 





With a proposed capital of $500,000 
the Prudential Casualty Company is 
being organized at Indianapolis. 





1909. 
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The Insurance World of this week 
contains the following: 

“Ww. C. Baldwin, Jr., is the name of 
the little fellow who causes tae genial 
president of the Pittsburgh Life to con- 
‘tinually smile and pass out cigars with 
both hands. We smile happily as we 
contemplate President Baldwin hurry- 
ing home from his hard work as man- 
ager of affairs of tae Pittsburgh Life 
and Washington Life to be cheered by 
this new ray of sunshine in his home.” 

Those enjoying a personal acquaint- 
ance with Mr. Baldwin know of his 
zreat love for his home and the company 
of which he is the head. It is a happy 
coincidence that in both he has had re- 
cent cause for sincere congratulations 
which we, in common with thousands of 
other friends, extend. 





The late Arthur G. Langham left an 
estate outside of insurance valued at 
$200,000. He carried life insurance ag- 
gregating $160,000 and accident insur- 
«nce of $50,000. Mr. Langham, as stat- 
ed in our issue of last week died as a 
result of injuries received through the 
—— of a cannon cracker July 
th, 





A recent pleasant affair was the en- 
tertainment of the staff of the James 
Perry Agency of the Prudential at 
Madison, N. J., by Mr. Perry. There 
were about 30 present, the program in- 
cluding a fine luncheon, sight seeing, 
boating, etc. Those present report hav 
ing enjoyed a royal good time. 





The highly capable president of the 
National Life of Mcntpelier, Jos. A. De 
Boer, is now a doctor having been 
honored with the degree Doctor of 
Science by Yale University. When it 
comes to dealing with the science of 
life insurance, Mr. De Boer can wel! 
take his place with the leading men of 
the profession. 





C. W. Camp, secretary of the Mutual 
Reserve Life from 1893 until its dis 
solution last year died of Bright’s Di- 
sease Sunday night, aged 64, 








AFTER LLOYDS CONCERNS. 
New England Underwriters and Garfield 
Assurance Classed As Insolvent—No 
Incorporation. 





_ Acting under the law recently enacted 
in this State whereby the Insurance De- 
partment may take charge of insolvent 
concerns, Attorney General O'Malley 
began proceedings against two Lloyds 
associations on Tuesday, declaring their 
insolvency to be due to bad manage- 
ment. The two concerns are the New 
York and New England Underwriters 
at Lloyds and the Garfield Assurance 
Fire Lloyds. Both are said to be under 
the control of one management and 
neither is incorporated. 

Insurance Supt. Hotchkiss, through 
the Attorney General's office, appeared 
before Justice Bischoff in Part I. of the 
Supreme Court and made motion to 
carry on their business until such time 
as they are capable of résuming busi- 
ness or until it is necessary to liquidate 
their affairs. 

The underwriters of t4he New York 
and New England Company are Edward 
Pergoli, James McBride, 8S. W. Keenan, 
Frederic Murphy, and Walter S. Mon 
teith. The underwriters of the other 
are H, A. Fingerhut, Arthur J. Blumen- 
thal, J. EdwardsStrauss, Lydia B. Koch, 
Edward A. Kates, J. W. Weber, Charles 
F. McManus, Louis J. Weiss, and C. F 
Mitchell. 

The former company showed excess 
of liabilities over assets of $7,583, with 
no cash on hand or other assets, and 
judgments against the company of 


$6,255. The Garfield showed an excess 
of liabilities over assets of $9,278. 
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FIRE INSURANCE DEPARTMENT | 





DESERTS CHICAGO. 





J. W. G. Cofran Associate Western 
Manager of the Hartford Remains 
on Pacific Coast. 





Chicago, July 13.—There is consider- 
able speculation in this city as to the 
reason for the continued absence of J. 
Ww. G. Cofran of the firm of Cofran & 
Dugan, Western general agents of the 
Hartford Fire. Mr. Cofran went abroad 
early in the spring of 1908 and return- 
ed in the fall. He remained about a 
month in Chicago and then went to the 
Pacific Coast where he has been ever 
since. His wife was in delicate health 
during the winter and it is stated that 
she has not recovered as satisfactorily 
as desired. This may have something 
to do with Mr. Cofran’s absence. When 
they went broad a year ago he was in 
poor health himself but has recovered 
in fairly good shape. It is known that 
neither Mr. Cofran or his wife have 
enjoyed living in Chicago and have 
longed to return to their oki home in 
San Francisco. Mr. Cofran has always 
taken high rank as an underwriter in 
the West and at one time was president 
of the Western Union. During his ab- 
sence the department is in charge of 
his partner, A. G. Dugan. 





DEMAND $107,000. 





Trustees of Defunct Ohio German Sue 
Receiver of Collapsed Bank. 





In an effort to recover $107,700.16 
from the defunct Citizens State Bank, 
of Napoleon, Ohio, the trustees of the 
Ohio German Fire, of Toledo, which 
failed miserably last year, have institut- 
ed suit for that amount plus accrued 
interest, against the bank receiver. 

The date of the filing of the assign- 
ment of the claim is set forth in four 
items—a checking balance of $19,550- 
13; a certificate of deposit No. 17,982 of 
$80,000; proceeds of a mortgage collect- 
ed April 5, 1907, amounting to $3,000; 
four drafts, W. S. Wolverton & Son, 
Oklahoma, Okla., $954,75; A. Loeb & 
Sons, Chicago, $2,831.18; Dufour & 
Pinkeny, Jersey City, $340.72; Equity 
Fire Insurance Co., $1,022.38; total, $5,- 


150.03. 





GOING WITH THE AETNA. 





A. G. Sanderson to Become Assistant 
Pacific Coast Manager for the 
Aetna. 





Last week we announced the intend- 
ed early retirement of General Agent A. 
G. Sanderson, from the service of the 
Continental to accept the assistant 
Pacific Coast management of a strong 
Hartfori company. The latter corpora- 
tion, which we did not feel warranted 


in naming at the time, is the Aetna, with 
which Mr. Sanderson was long identi- 
fied prior to his going with the Con- 
tinental. 

Within the year Messrs. Boardman 
and Spencer, the long time West Coast 
representatives of the Aetna died, Mr. 
Boardman passing away ere President 
Clark of the company, who was retiring 
to Hartford after a trip to San Fran- 
cisco in which he named Mr. Boardman 
as Coast manager, reached home. 

During the past few months the busi- 
ness in the territory has been directed 
by E. ©. Morrison, for twelve years 
superintendent of agencies in the de- 
partment. The latter, who will now be 
manager, will find in Mr. Sanderson, a 
most efficient and well informed aid. 





HALF YEAR EXPERIENCE. 





Companies Generally Report Small 
Profit for First Six Months of 1909. 
Room for Improvement. 





Managing fire underwriters are busy 
preparing the semi-annual figures of 
their respective companies for the 
Georgia Insurance Department, the only 
supervising office in the country, by the 
way, that seeks this information. 

Generally speaking the companies 
have made a modest profit on their 
operations of the first six months, re- 
turns being had both from the under- 
writing and the banking elements of 
the business. 

New England, as usual, has shown a 
balance on the right side of the ledger, 
and to a smaller extent this is true of 
the rest of the country, although com- 
panies writing hail and tornado busi- 
ness in the Middle West suffered se- 
verely because of recent heavy storms 
in that territory. 

Because the insurance companies are 
able to show a small underwriting 
profit, it must not be assumed that con- 
ditions in the field are ideal or akin 
thereto; on the contrary, the fire loss 
of the United States continues to be a 
national disgrace, and the systematic 
effort of the National Credit Mens’ 
Association, supplementing that of the 
National Board of Fire Underwriters, to 
bring about its reduction, is worthy of 
cvery encouragement. 





Need For An Air Ship. 





According to a law recently passed 
in one of the states of the Middle West, 
“a municipality or any citizen thereof 
may file a complaint with the Superin- 
tendent of Insurance” if they are dis- 
pleased with the fire insurance rating 
on their property. If human nature fs 
the same there as in other sections of 
this planet, the only recourse of the 
state official will be to hire a balloon 
before he is smothered by the inevi- 
table avalanche.—Whittlings. 
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President J. L. Cunningham Completes 
Forty Years Service With the Glens 
Falls. 





J. L. Cunningham, president of the 
Glens Falls Fire, famous as a fire under- 
writer and equally so as a wit and ra- 
conteur, completed forty years service 
with the great company of which he is 
the chief executive, early last week. 
After Col. Cunningham graduated from 
college he practiced law for a season, 
but willingly dropped Coke and Black- 
stone, to take up the musket and knap- 
sack when the call came for volunteers 
in 1861. After meritoriously performiag 
his part in the salvation of the Union, 
the colonel entered the fire insurance 
business, since which time he has been 
continuously engaged in helping make 
the Glens Falls one of the greatest 
successes in the underwriting world. 
Tucked away in the hills of Northern 
New York President Cunningham works 
away quietly but so effectively that 
when annual statement time comes 
around the net surplus of the Glens 
Falls is shown to have increased sev- 
eral hundred thousand dollars, and the 
book value of its stock jumped up ten 
or twenty points. May brainy and com- 
panionable Col. Cunningham live to 
round out the century. 





BACK IN FIRE INSURANCE, 





W. S. Muir Becomes Special Agent in 
Maryland and West Virginia for Ger- 
man American. 





William T. Muir has been appointed 
special agent in Maryland and West Vir- 
ginia for the German American Fire, 
in succession to the late H. M. Gibbs. 
Mr. Muir will be recalled as tae former 
associated United States manager of the 
General Accident of Scotland, prior to 
which time he traveled Pennsylvania 
for the Manchester Fire. A son of the 
late president of the Union of Philadel- 
phia, he has long had intimate asso- 
ciation wita underwriting affairs. 





RATE ADVANCE JUSTIFIED. 





Scant Fire Protection in Franklin Ter- 
race Section of Baltimore Alarms 
Residents. 





A petition signed by fully three hun- 
dred residents of the Franklin Terrace 
and Old York Road section of Baltimore 
has been presented to the Board of 
Estimates asking that a better water 
service be: furnished. 


Ia speaking of conditions Dr. J. 
Oliver Davies, one of those affected, 
said: 

“The complaint is not so much a lack 
of water as a lack of proper pressure 
In case of fire this section is practically 
without protection. True, the nearest 
engine is only a mile away, but the 


9 


Fire Department would be handicapped 
by a lack of water to use. About three 
years ago one of the houses across tne 
street was burned nearly to the ground 
with three city engine companies at 
hand and helpless. More recently we 
had another example. A house on 
Dumbarton avenue was partly de- 
stroyed by fire when the damage could 
have been cenfined to a small sum if 
the Fire Department had not been so 
handicapped. When the fire insurance 
companies realize that we are practical- 
ly without protection tne rates for in- 
surance will jump to twice what we 
pay now, and the increase would be 
justified.” 


DEMAND BETTER PROTECTION. 





York, Pa., Local Board Asks That Sal- 
aried Fire Chief Be Employed. 





By direction of the York, Pa., local 
board, a committee of its members con- 
sisting of C. T. Culp, W. J. Raffensberz- 
er and Thomas E. Heller, waited upon 


the mayor of the city and urged that 
measures be taken looking to increased 
protection against fire. 

At a recent fire in the city it devel 


oped that one of the nearby plugs did 
not supply water, the flow having been 
turned off by a recent user who neglece- 
ed to open the valve wien leaving. The 
insurance men held that this and kin- 
dred matters should be attended to and 
that to do the work properly a chief 
be employed whose entire time would 
be devoted to fire matters. 

A second request was that the office 
of building inspector be created, and 
that ordinances be adopted which if 
properly enforced would materially tend 
to lessen the fire hazard. 

It is probable that the matter will be 
threshed out at the next general meet 
ing of the city council. 





AN EMERGENCY SUPPLY. 





Pending Repairs to Plant Camden, N. 
J. in Supplying Neighboring Towns 











With Water. 

Pending the making of proper repairs 
to the plant of the Merchantville (N. 
J.) Water Company, water is being sup- 
plied the South Jersey towns of West 
Collingswood, Wood Lynne, Collings 
wood, Westmont and Merchantville 
from the Camden reservoir 

Again A Manager. 
Holger de Roode, of Chicago, who 


some twenty years ago represented the 
Providence-Washington as its Western 
manager, will occupy a like position 
with the Western and Atlantic Fire, of 
Nashville, Tenn., once the latter com- 
pany completes its organization. Mr. de 
Roode has been in the local agency 
business since 1889. 





- 


San Francisco Losses 

Amounting to $4,522,905.00 
paid PROMPTLY IN CASH 
WITHOUT DISCOUNT from 


office in Liverpool 


Surplus, Tes Ue dae 
Losses Paid by Chicago Fire, 1871 
Losses Paid by Boston Fire, 1872 
Losses Paid by Baltimore Fire, 1904 





funds largely supplied by head 


U.S. Cash Assets, Dec. 31, 1908 $13,212,749.00 











Liverpool 






4,973,879.00 
3,239,091.00 
1,429,729.00 
1,051,543.00 
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$116,000,000.00 


Losses Paid in the U nited States 
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HOT SUNDAY 


IN PATERSON. 





Number of Threatening Fires Keep De- 
partment and Insurance Men on 
Anxious Seat. 





A series of fires breaking out in wide- 
ly distant parts of the city, kept the en- 
tire Paterson, N. J., fire department on 
the jump last Sunday, and while the ag- 
gregate damage inflicted will not ex- 
ceed $55,000, with insurance involved of 
iess than one-third that sum, the loss 
might easily have developed into a 
heavy amount, and undoubtedly would 
have done so had it not been for the 
intelligence and vigor with which the 
local firemen, aided by outside volun- 
teers, met the situation. 

Harris Rome's furniture store, David 
Land’s carpenter shop and a large 
three-story tenement containing sixteen 
families and six stores, were gutted 
throughout from roof to cellar. 

Meanwhile every engine company in 
the city was away from quarters on fire 
duty, company No. 7 going to the sta- 
tion at Temple and Water streets, when 
another message by telephone, came in 
notifying fire headquarters of a blaze at 
Maine and Robert streets. 

In the emergency Fireman Harry A. 
Abbott notified the local police, request- 
ing that the patrol be sent to engine 
company No. 7’s quarters at Gould ave- 
nue where the officers could obtain 
hose. This was done and the police aid- 
ed by citizens manned hydrant streams 
and successfully coped with the blaze. 

Lakeview fire company Nw. 1 became 
acquainted with the situation and they, 
without solicitation, entered the cily 
and did effective work at this second 
blaze. Engine company No. 3, of Pas- 
saic, was also sent to the scene in re- 
sponse to a request from the local head- 
quarters, but the company was not 
needed, the fire having been gotten un- 


der control before the Passaicites ar- 
rived. 
Haledon fire department responded 


with its steamer, but the company stop- 
ped at the River street fire, which was 
about under control when the Haledon- 
ites arrived, and in compliance with 
Chief Stagg’s request the company oc- 
cupied No. 5’s quarters on Water 
street to answer any additional alarms 
which might come. 

During all this excitement Patrolmen 
Kinney and Daly, together with a few 
citizens, were having a little work at 
Cedar street, where a box car was afire 
and with the aid of buckets the officers 
managed to extinguish this blaze. 

The burned buildings are located in 
a section which is considered the most 
dangerous in the city by the fire insur- 
ance underwriters. In some of the ad- 
jacent buildings the underwriters re- 
fuse to accept risks. Few carried in- 
surance; those who were affected by 
the fire consequently lose everything or 
are insured for a small portion of their 
belongings. 

In the Rome building the loss will 
reach about $5,000 or $6,000 on stock, 
which was estimated to be worth about 
$10,000 and which was insured for 
about one-third of its value. The build- 
ing, which is owned by the P. S. Van 
Riper estate, is damaged to the extent 
of about $4,000. 

David Land, a carpenter, who is en- 
gaged in making show cases and store 
fixtures, will lose about $500. Mr. 
Land occupied a small narrow build- 
ing located between the Rome building 
and the Kitay tenement. 

The biggest loss by far is to the lat- 
ter buildings and its tenants. Sixteen 
families were made homeless by the 
fire. So far as could be learned only 
nine of these families carried -insur- 
ance and as most of these lost their 
entire household effects their loss will 
be total. The distressing part of the 
fire is that these families are poor 
working people and can ill afford to 
lose their goods. 

The tenement building is owned by 
Herman B. Kitag. The value ofthe 
building is placed at $33,000. The toss 


. $82,821.51. 


to $12,000. 

Stores are conducted in the building 
as follows: ‘Samuel Mann, dry goods, 
109 River street; Louis Stehlin, shoes, | 
111 River street; Nemkin Brothers, | 
groceries, 113 River street; Samuel Gil- | 
singer, wines and liquors, 115 River 
street; Louis Gilsodie, cigars and tobac- 
co manufacturer, 117 River street; 
Samuel Barr, restaurant, 119 River 
street. The rear portion of most of 
these stores was damaged by fire, but | 
the entire stock and contents was thor- 
oughly soaked by the tons of water 
thrown into the building. 


on the structure will be about on 





AS USUAL. 





Home Insurance Company Presents At- | 
tractive Financial Statement— 
Makes Marked Gains. 





| 

An enthusiastic and carefully sited) 
ed agency force ably directed from 
headquarters serves year after year to|} 
produce for the Home Insurance Com- | 
pany of New York, the most satisfac- | 
tory results. The semi-annual figures of | 
the great corporation, show these ag-| 
gregates: Total assets, $26,020,270. | 
Liabilities: cash capital, $3,000,000.00; | 
reserve premium fund, $9,827,058.00;; | 
reserve for losses, $950,117.82; reserve | 
for re-insurance, and otaer claims, | 
$567,960.27; reserve for taxes, $100,000- 
.00; reserve as a conflagration surplus, 
$1,000,000.00; surplus over contingen- 
cies and all liabilities including capital, 
$10,575,133.87. 

Policyholders surplus, $14,575,133.87 

Six months ago the same items were 
as here shown: Total assets, $24,856,- 
499; premium reserve, $9,515,887; re- 
serve for losses $1,018,626.87; reserve 
for reinsurance, and other claims, $539,- | 
163.67; reserve for taxes $100,000.00; | 
reserve as a conflagration § surplus, 
$800,000.00; surplus over contingencies 
and all liabilities including capital, $9,- 


| 
| 
| 


Policyholders surplus, $13,682,821. 





GET STATE AGENCY. 





Pettibone & Krouse to Represent 
American Live Stock Insurance Co. 
In Pennsylvania. 





Announcement is made of the ap-! 
pointment of Pettibone and Krouse, of 
Philadelphia, as Pennsylvania State 
agents for the American Live Stock In- 
surance Company, of Indianapolis. The | 
corporation has a capital of $100,000! 
and a surplus of $25,000. 

The purpose of the general agents to} 
thoroughly cultivate their territory is 
indicated by their desire to secure “a 
reliable representative in every town 
and village in the State of Pezansyl- 
vania.” 





LADIES ATTEND. 





Fair Sex Present at Banquet of New 
York Blue Goose Pond. 





A pleasing innovation at the banquet 
of the New York Pond of the Blue 
Goose Order, held at the Frontenac, 
Round Island, on Tuesday evening, was 
the presence of a number of ladies, 
whose attendance heightened the even- 
ing’s pleasure. The Association’s quar- 
tet, consisting of Stanley Jarvis, Frank 
Crittenden, Howard Moore and C. To- 
bin, furnished a number of much ap- 
preciated vocal selections. 





SELECTING SPECIAL AGENT. 





United of Chicago Appoints Field Men 
in Ohio, Tennessee and Oklahoma. 





Ferris E. Shaw, fire manager of the 
United of Chicago, announces the ap- 
pointment of the following as special 
agents for the company. W.-A. Egbert, 
recently in New York for the Ameri- 
can of Newark, as special agent for 
Ohio; D. H. Willard, of Johnson City, 
special agent for Tennessee and C. FE. 
Billingsly, of Guthrie, special agent for 
Oklahoma. 
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REDUCE YOUR INSURANCE COST 


—BY USINC— 


IMPERIAL 





RUXTON & SWART, Agents 
290 Broadway, New York 


Non-explosive Tanks, Cans and Safety Devices for all 
Explosive Liquids 
Imperial Cans are the only Cans Inspected and Labeled by the 
National Board of Underwriters 
——MANUFACTURED BY—— 


UNIVERSAL SAFETY TANK & CAN COPIPANY 
72-78 North May Street 


CHICAGO 


LEWwis E. TRACY, Agent 
492 Atiantic Ave., Boston 








WANTED 


BROKERAGE BUSINESS 
We have excellent facilities for placing 
Insurance on Special Hazards 
of every description anywhere in United States 
LIBERAL COMMISSIONS PAID 
Cc. R. CHADWICK & CO. 


203-04-05 Lyric Theatre Bldg, Cincinnati, O. 
Long Distance Telephone Canal 460 


NEW YORK 
LONDON 


McLEAN STINSON & CO., Ltd. 


Surplus Line Underwriters 
43 CEDAR STREET 
New York 
Telephone 264 John 
$25,000 Binder at London Lloyds 


TORONTO 
CHICAGO 








JOHN C. PAIGE CO. 


INSURANCE 
65 KILBY ST. BOSTON, MASS. 


F. H. ROSS & SON 
Metropolitan Managers 


Buffalo German, N. Y. Standard, N. J. 
Teutonia, La. Buffalo Com’, N. Y. 


68 to 76 Maiden Lane, New York City 








ARNOLD & WANNEMACHER 
REPRESENTING 


Teutonia of Allegheny, Pa. 
Humboldt of Allegheny, Pa. 
German American of Pittsburgh, Pa. 
Detroit of Detroit, Mich. 


438 WALNUT ST., PHILA., PA. 








| 
| 





ROBERT R. TUTTLE 
SYRACUSE, N. Y. 
New York and Pennsylvania 
GENERAL AGENT 
Reliable Fire Insurance Companies 











WOOD BROTHERS & COMSTOCK 


GENERAL AGENTS 


REPRESENTING 


ALLEMANNIA FIRE INSURANCE OO. OF PENNA. 
CAMDEN FIRE INSURANCE ASS’N, OF N. J. 
GEORGIA HOME INSURANCE CO., of Georgia. 
HUMBOLDT FIRE INSURANCE CO., of Pennsyivania. 
MICHIGAN COMMERCIAL INSURANCE CO., of Mich. 
PITTSBURG UNDERWRITERS, of Pennsyivania. 
WESTERN RESERVE INSURANCE GO., of Ohlo 





100 WILLIAM STREET - - - - 


New York 





$2,000,000 Company for Baltimore. 





N. Winslow Williams, secretary of 


state, and W. L. Frantz purpose organ- | 
izing a fire insurance company with re- | 


sources of $2,000,000. It is said that al- 


ready subscriptions for $500,000 of the | 


stock have been received. The par value 
of the stock will be $25 and an addi- 
tional $25 will be added to surplus. 
Among the subscribers to date are 
the following: N. Winslow Williams, 


Thorntoa Rollins, president of the Mary- | 


land National Bank; James M. Easter, 
of the Daniel Miller Co.; Frederick C. 
Seeman, Clarence W. Watson, president 
Consolidation Coal Co., and George F. 
Randolph, first vice-president of the 
Baltimore & Ohio. 





With the Agricultural. 





E. J. Parmelee, formerly with the | 


| 
| 


Hartford Fire, in New York State, will 
operate in the same territory for the 
Agricultural under F. F. Buell. 








Fred. S. James & Co. 


84 William Street 
New York City 


HEAD SUBURBAN AGENTS 
FOR THE 
Franklin Fire of Phila. 
County Fire of Phila. 
National Union Fire of Pitts. 
Delaware of Phila. 


Calumet of Ill. 


This agency affords you unexcelled fa- 
cilities for writing your suburban lines. 
Our territo includes Westchester, 

land and Putnam Counties, Long 
Island, Staten Island in New York State, 
and Bergen, Essex and Union Counties 
in New Jersey. 
PROMPT SERVICE 


INDIVIDUAL ATTENTION 
JOHN G. SIMMONDS 
Manager Suburban Department 
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(Continued from page 1.) 
attempts to escape since the decision 
of Paul vs. Virginia, are really in the 
nature of privileges and franehises be- 
cause they exclude from competition 
all companies which cannot attain to 
the legislative standard or comply with 
the legislative conditions. 

“These regulations might indeed 
amount to privileges and franchises if 
the State bound itself not to relax 
them or not to admit other companies 
on less onerous terms; but there can 
be no privilege or franchise where the 
State grants nothing, and the restric- 
tion in competition by means of these 
statutory regulations does not amount 
to an agreement on the part of the 
State to continue taem. 

“Indeed, the Legislature, far from 
making these regulations amount to the 
grant of a special privilege, has taken 
pains to provide for insurance on the 
mutual plans and for tae formation of 
associations known as Lloyds, under 
which any twenty men of sufficient sub- 
stance may insure as individuals. 

“The State has been careful not to 
grant special privileges to what are 
called the old line insurance companies, 
suca as are concerned in the present 
case, but has only imposed regulations 
and restrictions necessary to insure sol- 
vency, 

“The remedy for the evils supposed 
to be due to the compact now condemn- 
ed by the court has been in the hands of 
the Legislature ever since the Newark 
Fire Insurance Exchange was formed 
in 1902. It was simple and required no 
litigation to establish its efficiency, but 
the Legislature has failed to prescribe 
any additional requirements, and, as far 
as the foreign companies are concerned, 
has allowed the superintendents of in- 
surance to renew their licenses in each 
successive year. It is not for the court 
to add to the legislative requirements. 

“The failure to exercise the legisla- 
tive power to forbid the present ar- 
rangement is conclusive evidence that, 
in the view of the Legislature, it was 
not inimical to the public interest. There 
is no reason why the Legislature should 
not have exercised this summary and 
extreme power which is not applicable 
to the exercise of the same power by 
this court. 

“For us to decide that this business 
has been continued illegally for all these 
years is to suggest that the Legislature 
has failed in its duty. I cannot believe 
that that accusation is just.” 

Denial of Monopoly. 

“It is hard to see how the business 
of insurance can become a virtual mon- 
opoly, since, under the decision in All- 
geyer vs. Louisiana, it is open to all 
lhe world regardless of State regula- 
tions so long as the contracts are not 
made in the State, and even such mon- 
opoly as exists by virtue of the legisla- 
tive restrictions upon the business is 
created by the Legislature itself, which 
has found it wise to restrict the busi- 
ness to certain companies and individ- 
uals in the public interest.” 


After referring to decisions in many | 


States, some having statutes on the 
subject and others, like New Jersey, no 
statute, Justice Swayze says: 


“It will thus be seen that in the cases | 


in which a similar question has arisen, 
where there was no statute, the courts 
have uniformly reached a result differ- 
ent from that now entertained by this 
court. 


“There are cases where agreements | 


in restraint of trade of this kind have 
been denounced, but in every case the 
only remedy has been supposed to be 
for the court to refuse to enforce the 
agreement. 

“The reason is not far to seek. If 
the parties to an agreement are all 
satisfied with it, and find it to their in- 
terest to conduct their business in har- 
mony and without competition, io 
power can prevent them from doing so 
short of the absolute prohibition of the 
business. 

“The courts cannot make men com- 
pete who are determined not to com- 
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pete. If, however, they are not satis- 

fied with the agreemeat and donot 

desire to conduct their affairs’ in har- 

mony, but prefer to compete, the agree- 

ment will not stand in their way as long 

as the courts refuse to enjoin it. 
Might Shut Off Insuring. 

“The contract is said, however, to be 
ultra vires because it amounts to a 
delegation by the board of directors of 
the right and duty to manage the affairs 
of the corporation. I think it is un- 
necessary to discuss the general ques- 
tion as to the extent to which the board 
of directors may delegate to others the 
execution of acts for the corporation. 

“Obviously, a very large portion of 
the acts of a corporation must necessa- 
rily be done by subordinate agents, and 
I understand that the rule is that the 
duty of the directors is only to exercise 
a general supervision and direction of 
the affairs of the corporation. 

“This case does not amount to a dele- 
gation of authority at all. It is merely 
an agreement by the constituent com- 
panies that they will not issue insur- 
ance in Newark at less than the rates 
established by the exchange. 

“I know of no provision of law, nor 
is any pointed out in the opinion, whica 
requires any one of these insurance 
companies to issue any insurance what- 
ever in the city of Newark. As far as 
appears, all of them are at liberty to de- 
cline risks in the territory covered by 
the exchange. 

“It is no more an abdication or dele- 
gation of power to refuse to issue poli- 
cies in Newark, except at certain rates, 
than it would be to refuse to issue poli- 
cies at all in San Francisco. Since the 
companies are free to decline all risks, 
I do not see any logical reason why they 
may not agree in advance upon the rate» 
at which they will accept the risks. 

“In substance what the insurance 
companies say is this: “The exchange 
will establish rates; if we choose to do 
business in Newark at all, we will do 
business at those rates, but it is still 
open to the companies to accept or de 
cline any particular policy.’ 


Respect and Absurdity. 

“But for the respect which I enter-ain 
for my brethren, I should think it ab- 
surd to say that an agreement not to do 
excep: on certain conditions, what they 
are at liberty not to do at all, amounts 
to a merger of the companies. 

“In fact, as the insurance business is 
conducted, the question of premium 
rates must necessarily be left to skilled 
underwriters familiar with the condi- 
tions in the particular locality. All of 
these companies probably do business 
in many different localities, in many 
different States, under widely varying 
conditions of hazard. It is quite impos- 
sible for any board of directors actually 
to determine the rates in any particular 
place, and that is not their function, but 
the function of professional under- 
writers. 

“Again, the value of property has be- 
come so great that perhaps a majority 
in amount of the insurance issued is 


upon risks which cannot be assumed by 
one company alone without exposing its 
assets to undue hazard and putting too 
many eggs in one basket; consequently 
the practice has grown up of insurance 
companies uniting and each writing a 
part of the amount on the same risk. 

“It must be that companies have the 
right to agree upon the rate on such 
risks; and if they have the right to 
agree, they certainly have the right to 
agree to insure at a rate to be fixed by 
a skilled underwriter for a whole city. 

“From the very earliest times con- 
tracts in restraint of trade, when limited 
to a particular locality or to a particular 
time, have been treated as valid. 

“Such is the contract in the present 
case. It is limited to the City of New- 
ark and the immediately adjacent towns 
coming within the same fire risk; and 
it is limited in time, because any of the 
companies may withdraw from the 
agreement upon thirty days’ notice. 

“I doubt if a case can be found where 
a contract thus limited in time and place 
has been held to be an illegal restraint 
of trade. If I am wrong in that, an 
examination of the contract itself indi- 
cates its real object. That object was 
twofold; first, to prevent rebating by 
agents of the insurance companies, and 
second, to adopt concerted measures to 
decrease the fire risk. 

“IT cannot think that it is illegal for 
fire insurance companies to attempt to 
prevent, by common agreement, what 
the Legislature in the case of life in- 
surance companies has made criminal 
by statute; it even seems meritorious 
it was practically conceded at the argu- 
ment that this was tae real complaint 
of the attorney-general and that it was 
not that the rates fixed by the com- 
panies were extortionate, but that the 
agreement was so drawn as to prevent 
any discount from those rates to favored 
insurers, 

Companies’ Acts Beneficial. 

“Another prime object of the agree 





ment was to secure improvement in the | 


fire hazard by allowing deductions from 
the premium in case various precautions 
were taken by the assured. The natural 
tendency of this effort by the concerted 
action of the companies to decrease the 


fire loss is not detrimental to the pub- | 


lic, but on the contrary, beneficial; and 
there is no reason to doubt the evidence, 
which was uncontradicted, that the rates 


‘of insurance in the United States are 


less in States where compacts of this 
kind exist than in States where such 
compacts do not exist. 

“The proof in the case shows that the 
rates in Newark are lower than in most 
places, and there is a total failure to 
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show that the rates are more than 
enough to make good the losses insured 
against, pay the expenses of conducting 
the business and a reasonable return 
upon the capital invested. The evidence 
shows that in some localities nearby, 
where rates are lower, the business has 
been conducted at a loss. 

“Even if the contract were invalid, I 
agree with the learned vice-chancellor 
that the only effect is that it is unen 
forceable. 

“If the companies choose to continue 
the present rates, the injunction cannot 
prevent them. If they do not caoose to 
do so, the compact is no obstacle. The 
only probable effect of this decision is 
to make it difficult for the companies to 
prevent rebating by their agents 

“The qtestion of the public policy of 
rebating is outside my province; it is 
for the Legislature and not for the 
court. 

“Tam not willing to assent to judicial 
legislation; I prefer to stand by tae 
more stable landmarks of established 
law.” 





Chicago Dwelling Rates Reduced. 





The five year term rate on brick 
dwellings and stables at Chicago, has 
been reduced from one dollar to ninety 
cents. 





Application for admission into North 
Carolina has been made by the Rica- 
mond Insurance Company of New York. 
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J. M. DONALD PRESIDENT. 





Elected Chief Executive of New York 
Assn. Supervising and Adjusting 





Agents. 

The standing enjoyed by Joseph M. 
Donald formerly in the Empire State 
for the German American Fire, now the 
Brooklyn representative of that great 
corporation, with his old time asso- 
ciates, may be inferred from his elec- 


— 





J. M. DONALD. 


tion as president of the New York 
State Association of Supervising and 
Adjusting Fire Insurance Agents, at the 
thirty-seventh annual gathering of the 
association, held at the Frontenac, 


Round Island, on Monday. The other 
officers chosen were: Vice-president, A. 
&. H. Hornbostel; secretary-treasurer, 
Frank J. Sullivan. Executive commit- 
ee; Henry J. Morgan (chairman); M. 
W. Lenox, A. G. Martin, C. W. Phelps, 
J. M. Carothers, Frank S. Tyler, Frank 


E. Tyler, Frank E,. Burke and J. A. 


Jordan, 





FORMER ACTION STANDS. 





New York State Association Refuses 
to Reconsider Previous Vote on 
Traction Rating. 





The New York State Association of 
Fire Underwriters at its July meeting 
refused by a close vote to reconsider 
its former action in regard to traction 
rates and allied properties. 

The effort to secure a reconsidera- 
tion was forced by a number of non- 
union companies who felt that the de- 
cision of the association in delegating 
the rating power on the above lines to 
a central commission to be inimical to 
their interests. 





Predicts Lower Rates for Kansas. 

While the immediate’ effect of the 
Kansas State rate-making program jas 
been to increase tariffs to the infinie 
disgust of those who so lately clamored 
for this Utopian method of business 
iegulation, Insurance Superintendent 
Barns, declares that an averajre reduc- 
tion of at least ten per cent. and possi- 
bly twenty per cent. will later result. 
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The present undesirable condition Mr. 
Barns holds is due to the inability of 
his office to employ inspectors, necessi- 
tating that the work be done by the 
tedious process of correspondence. 





Writing Automobiles. 


The latest addition to the number of 
fire companies writing automobile busi- 
ness is ihe Providence-Washington. 
“The hazards covered are fire, theft, 
collision and transportation. Collision 
Gamage will be covered by a rider for 
an additional premium of 1% per cent. 
The company announces that its rates 
will be the same as those charged by 
other leading companies. The western 
department will employ a man to look 
after automobile business exclusively. 
The policies will be written at the home 
office, as in other marine ferms, and 
returned to the agents to be counter- 
signed.” 
Get German Fire Agency for Paterson. 








The Paterson, N. J., agency of the 
German Fire, of Pittsburg, has been 
placed with the alert firm of Shields & 
Company. Aside from the newcomer 
the office represents the American Cen- 
tral, Western Reserve, Empire State 
Surety, and the New Amsterdam Cas- 
ualty Insurance Companies. Since the 
first of the year the Shields agency, 
which is one of the most active in Pat- 
erson, has made great strides, and gives 
every indication of increasing its pres- 
ent pace in the near future. 





New Jersey Agency Appointments. 





Aachen and Munich—Kelly-O’Don- 
oghue Co., East Orange. 

Capital—Jacob A. King, North Asbury 
Park. 

Central National—Joseph Netchert, 
Jersey City. 

Citizens, Mo.—Charles R. Hoe, Jr., 
Cranford. 

City of New York—Shaw and Morri- 
son, Paterson. 

Dixie—Thomas F. Burke, Richard A. 
Bolger, South Amboy; John Robertson, 
Englewood; Henry P. Wood, Cranford. 

Fidelity—Oscar L. Fleetwood, Bridge- 
ton. 

German Alliance—Lemuel A. Tuni- 
son, Martensville. 

German-American—H. H. Bellows, 
Hawthorne; W. Earle Miller, Paulsboro; 
James Tamas, Paterson; Lemuel A. 
Tunison, Martensville; Ralph D. Bush, 
Manasquan. 

Hartford—James Lakens Anderson, 
Laurel Springs; Frank E. De Graw, 
South Amboy; James J. McAviney, 
Harrison; Jesse Ward, Butler. 

Insurance Company of N. A.—James 
W. Mercer, John M. Contant, Hacken- 
sack; Samuel J. Clark, Raymond P. 
Thompson, Pleasantville. 


Michigan Commercial—William H. 
Brooks, Jamesburg. 

Northern Assurance—William S. 
Hine, Tenafly. 


Northwestern National—Harrison W. 
Grant, Lakewood. 

Providence Washington—Frederick S. 
Benson, Paterson. 

Scottish Union—H. D. Douglas & Son, 
Palisade; Miles C. Whitehead, Garfield. 

State, England—Robert W. Living- 
ston, Jersey City; H. D. and R. S. Ren- 
ner, Weehawken. 





One hundred and twenty shares of 
Germania Fire stock, par value $50 
each, sold at 225 per cent. last week. 
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SKYSCRAPER TEST. 





A Unique Experiment Being Performed 
In Pittsburg. 





The United States Geological Survey says 
“Harpers Weekly,’”’ is erecting at Pittsburg 
one of the most remarkable machines ever 
invented. It will be unique in that it is in- 
tended by means of destruction to prove in- 
destructibility. 

The object of the great machine is to de- 
termine certain things that have remained 
mysteries to the greatest engineers of the 
world from the days when the Pyramids first 
reared their heads in the then fertile plains 
ot Africa to the time when the great steel 
spans of the Williamsburg bridge at New 
York were swung into place. Among the 
problems which have perplexed the builders 
of the centuries are the determination of how 
much weight a granite or brick column will 
support and how much strain may safely be 
applied to an iron or steel bar or capie. 
That these quantities are still undetermined 
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wil probably trike the lay reader as aston- Assistant Secretaries. 
shing—an engineer will admit that he sim 
ok & anaes ban. p'y| A. N. Williams, E. 8. Allen, 
The lack of this information caused the} E. J. Sloan, Guy E. Beardsley 


collapse of the great steel bridge at Quebec 
last year, with a consequent sacrifice of 
menths of labor, thousands of dollars and 80 
lives. For lack of such information a great 


W. F. Whittelsey, Jr., ‘‘ Marine” 








building every now and then, for no apprecli- 
able cause, simply tumbles down. 

Engineers have attempted to get at the 
strength of a large steel beam vy measuring 
that of a small one of the same proportions 
and multiplying, but experience has proved 
that these calculations are utterly unrelia- 
ble. They have undertaken to estimate the 
resistance of a pillar of stone or brick by 
placing a fragment under pressure, building 
according to the results—and reaping disas- 
ter. In the end they have been forced simply 
to guess, and, as a rule, to multiply many 
times the amount of material they think 
= be sufficient, so as to be on the safer 
side. 

The Geological Survey, however, now pro- 
poses to measure the strength of material as 
accurately as the chemist measures his 
drugs, using a titanic machine such as has 
never before been seen. Stripped, it stands 
a structure of steel 80 feet high. A building 
10 stories high must be erected to house it. 
On each side elevators will run up and down, 
yo far | the experts, who will note the ef- 
fects the tests. The building must be 
made so strong that the felling of great 
masses of crushed stone and other material 
will not injure it. 

The framework of the machine consists of 
four great vertical screws, 13% inches in di- 
ameter, with the strongest possible founda- 
tion, and huge steel heads above and below, 
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between which the material to be tested will 








be placed for the application of pressure. 
If iis a pillar of concrete this will be built 
upon the lower head to the height desired, 
and with a breadth up to six feet, which is 
the capacity of the machine. The upper head 
will then be adjusted and the power applied 
by means of a triple plunger pump, the ma- 
chine in this way becoming simply a large 
hydraulic press. 

As the pressure is increased its amount 
will be recorded by an automatic gauge. 
The tension of the press may be increased 
until the capacity of the machine is reached, 
the enormous figure being 10,000,000 pounds. 
This is an almost inconceivable pressure and 
robably greater than that borne by any pil- 
Ge or beam ever placed in a structure. 

The same method is to be followed in test 
ing steel beams and structural steel in all 
its forms, particularly in the great beams 
that are built up of many parts. This is 
probably where the greatest immediate de- 
mand for the machine will be found. Build- 
ers are developing all manner and form of 
these beams and want them tested in order 
to determine just what forms are most satis- 
factory. There has been no method hereto- 
fore, except the uncertain “calculation,” or 
the actual placing of the material in the 
building, to determine just what the = 
formance of a specified design would be. | 
This new machine, however, will receive ana 
test any form of beam up toc 65 feet in 
length. 
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Organize L. A. Burnett Company. 











The L. A. Burnett Co. of Pittsburg 
filed articles of incorporation at Dover, 
Del., last week. The capital stock is 
$50,000 and tae incorporators are L. A. 
Burnett, W. K. Reifsnyder, secretary 
of the Monongahela Ins. Co., and J. A. 
Ray. Mr. Burnett is spending a few 
days at Atlantic City and on his return 
the details of this company will be com- 
pleted. A general agency business with 
a number of.companies will be conduct- 
ed.—Insurance World. 





Record Premium for July. 





Thus far in July the largest surety 
premium written in New Jersey amount- 
ed to $1,687.37. It was on a paving 
bond issued by the National Surety 
Company of New York. 








As depository for the city funds the 
Conquorer Trust Company of Joplin, 
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A CRITICAL TIME AHEAD. 





(Continued from page 1.) 


to be formed along these lines, 
with the details to be worked out 
jater, would most speedily justify 
iis existence and the expense of 
maintenance. 

Your Executive Committee dur- 
ing the last year has tried to ac- 
complish most of this work. It 
has given time and attention to 
the matter in such amount that were 
this Association called upon to pay 
a reasonable fee it would find that 
it might have maintained such a 
bureau as I have outlined, and if 
my judgment is correct, the next 
fow years will afford more scope 
for the operation of such a bureau 
than there has been heretofore or 
tian there may be hereafter. I need 
not mention before this Conventioa 

illustrative of the opportunity for 
work along these lines that which 
was presented by legislation in 
the State of Minnesota during the 
past winter or that which is pre- 

nted by the fact that at the In- 
surance Commissioners’ Conven- 
tion to be held next month it is 
extremely probable that the plan of 
the Commissioners will be put into 
effect to recommend the adoption 
of a uniform law in all the states, 

a law prescribing the general 
provisions of the policy but not its 
form nor phraseology. Then, too, 
such a bureau as I have mentioned 
might very properly give efficacious 
ittention to legislation on the sub- 
ject of taxation—both taxation by 
the state and taxation by munici- 

ilities in the shape of city license 
requirements or occupation taxes. 
| have already gone in to detail oa 
this subject farther than I intend- 
ed to. The subject is one which I 
comend to your most earnest atten- 
tion, for I consider the necessity 
sreat, the opportunity ripe and the 
field of operatioa large. 

“On Approval” Policies. 

(lustrating the growth of the person- 
al accident and health business, Pres- 
ident Alexander noted that during the 
past year, ithe stock companies of the 
country couected over $22,000,000 in 
premiums, and then held this to be a 
most meagre showing in view of the 
vast opportunities for expansion offer- 
el. An evil of the business that needs 
remedying, in the opinion of Mr. Alex- 
ander, is the large percentage of uncol- 
iected premiums, the practical result of 
which is that the companies each year 
in the aggregate, supply a considerable 
volume of free insurance, reducing 
thereby the average claim life from six 
tu five policy years. 

In my opinion Mr. Alexander 
said the evil is largely due to the 
practice brought about by competi- 
ion of giving agents an extended 
length of time within which to 
make delivery and collect premium 
with the further privilege of can- 
celing poiicies as of date of issue 
in the event that the premium is 
not paid within the permitted time. 
In other words the issue of policies 
upon approval. This evil has also 
heen particularly fostered by the 
use of the system of daily reports 
rather than signed applications. 
Agents using the daily report sys- 
tem have many policies issued on 





which more or less credit is given 
and on which there is the faintest 
chance of acceptance and payment 
by the insured. This evil, gentle- 
men, is one which materially af- 
fects the net results of your busi- 
ness and T believe that we should 
be able to devise some agreement 
which will at least minimize the 
evil of which I have spoken. As il- 
lustrative of the good that can-be 
accomplished in this way by this 
Convention I may say that [ do not 
helieve that any considerable por- 
ion of tha difference appearing be- 
ween premiums written and prem- 





iums collected is due to the “twist- 
ing” of policyholders, for that prac- 
tice (thanks mainly to this Asso- 
ciation) has practically ceased. In 
my mind itis not “twisting” but 
rather the issuance of policies ‘on 
approval” that is causing this drain 
upon the companies and I consider 
this one of the vital matters to 
which this Association should give 
due attention. 
ed ca * af 
New Organizations. 

The past year has been remark- 
zble for the organization of new 
stock companies to transact cas- 
ualty insurance, many of which are 
of proportions huge and unheard of 
heretofore. Some of these we al- 
ready have with us as active com- 
petitors, and others are still in an 
embryonic state from which it is to 
be hoped they will eventually 
emerge with a determination to join 
with us in an assault upon the 
ranks of the uninsured rather than 
upon the business of companies al- 
ready established. We wish them 
all well, and hope they may soon 
take their places among the na- 
tion’s institutions of known worth 
and solidity as well as join with us 
in the purposes of this organization. 

*~ * * ~ 
Concluding, President Alexander, 
gracefully vciced his appreciation for 
the honor accorded in being for three 
successive years chosen as head of the 
Association, and gently emphasized his 
determination not to thus serve again. 





REPORT OF EXECUTIVE COMMIT- 
TEE. 

That the executive committee of the 
Association had abundant work cut out 
for it during the past year may be in- 
ferred from the fact that in addition to 
routine work it was “expected to start 
the movement for reform in matters of 
taxation, to watch legislation which 
might be proposed and acted upon by} 
forty-three legislatures, to aid in secur- 
ing an amendment to the insurance | 
laws of Missouri so as to exempt con-! 
tracts of accident insurance from the 
provisions of the Missouri Suicide 
Law, to oppose the movement for stan- | 
dard provisions in accident and health | 
contracts and to attempt to prevent fur- | 
ther changes in the annual statement | 
blank.” | 

The creation of a separate bureau for | 
handling legislative matters, as sug-| 
gested by President Alexander, was 
urged, and amendments to the by-laws 
of the organization that would provide 
the expense incident to such action 
offered. 

The attempt made to secure a modi- 
fication of taxation was dealt with, the 
net result of the strenuous and sys- 
tematical endeavor not being “very 
encouraging.” 

Federal Taxation. 

“Just at this time we are facing the 
possibility of Federal taxation. The 
Federal Government proposes to add 
to our burdens under the guise of pro- 
viding revenue, equalizing duties and 
encouraging the industries of the Uni- 
ted States by exacting a tax of two 
per cent. upon the net income as de- 
fined in the act. Moreover, if the Fed- 
eral measure should become a law— 
and it is supported by the administra- 
tion—we are likely to have an inquisi- 
torial form of supervision by the Fed- 
eral tax-gatherers wnaich will do more 
to harass the companies than any form 
of state supervision to which they are 
now subjected and this without any of 
the advantages which a real and ex- 
clusive Federal supervision would 
bring. In common witha insurance com- 
panies of other kinds we should give to 
this proposition for a Federal tax the 
most careful consideration.” 

Annual Statements. 

Vigorous exception is taken by the 
Committee to the annual statemen‘ 
blanks tssued by many States. The data 
therein called for in the opinion of the 





value to the general public, nor to the 
supervising officials, and the belief ex- 
pressed that “the companies should 
earnestly beseech the National Conven- 
tion of Insurance Comissioners and the 
supervising officials of various States 
to jet these blanks alone—at least for 
a while—and not to impose upon the 
companies further unnecessary expense 
in the preparation of the annual state- 
ment.” 
Standard Provisions. 


The work of the committee with re- 
gard to standard provisions for acci- 
dent and health insurance contracts was 
“out of all proportion to the results 
accomplished.” 

After enumerating the meetings held 
to consider the matter and the lines fol- 
lowed thereat, mention is made of the 
precipitancy with which the Minnesota 
Insurance Commissioner passed a bill 
insisting upon a specific form of policy 
for use in his State. The experience 
had by the life companies regarding 
standardized policy forms when dealiag 





with different States was recited, the 
conclusion of the committee on the sub- 
ject being “that, if contracts of accident 
and health insurance must be regulated 
by law, the first bill which we proposed, 
in its eatirety, or our second bill, with 
the section which permits the approval 
and disapproval of policy forms omit- 
ted, will answer every purpose. The 
effect of the enactment of either of 
our measures without the power to ap- 
prove or disapprove would be to make 
these statutory requirements and pro- 
hibitions by ‘law a part of every con- 
tract of accident and health insurance, 
thus compelling every company to draft 
its policies in accordance with the law 
but doing away with the impracticable 
and dangerous requirement that the In- 
surance Commissioners shall supervise 
the preparation of policy contracts.” 
The comprehensive report concluded 
with a reference to the Missouri 
cide law, and a summary of the legisla- 
tive action, in so far as it affected acci- 
dent and health takea 
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“CO-OPERATION.” 

Upon the above general subject Louis 
H. Fibel, president of the Great Hast- 
ern Casualty Company, said in part: 

“The ills that we are suffering from 
without and within are clearly diag- 
nosed. The remedy is clear and plain, 
and there is just one and only one 
specific. It is the injection of a serum 
composed of ninety-five per cent: of ‘co- 
operation and five per cent. of com- 
mon sense. * * * 

“When we are brought to realize our 
strength when in unison, we shall have 
in our own hands the cure for all the 
illg that are pressing on us to-day. The 
insurance companies of the United 
States, as units, are powerless, as or- 
ganizations representing one form of in- 
surance they are weak and vulnerable; 
as one united body of all insurance in- 
terests they would be all-powerful, ir- 
resistible. On co-operation rests our 
only salvation, our only hope, for the 
future. With it we shall solve all the 
problems that have been vexing us 
these many years. 

“The first practical step in a policy 
of co-operation should be the formation 
of an offensive and defensive alliance, 
embracing all companies writing any 
form of insurance. A generous fund 
should be contributed to be expended by 
a competent committee, first in a cam- 
paign of education and secondly for mu- 
tual protection. We should teach the 
public the fact that insurance is an in- 
stitution primarily for its benefit, and 
that all burdens thrown upon insurance 
companies are eventually borne by it. 

“It would almost seem that this edu- 
cation is really all that is necessary, 
for when they understand the situation 
the legislations elected from them, and 
who must eventually do their bidding, 
wil at once adopt a different attitude 
toward us. 

“Among corporations insurance com- 
panies occupy a commanding position, 
both by reason of the benevolent work 
they are performing, the millions of 
people to whom they are giving protec- 
tion, and the additional millions whom 
they employ and who make a living 
through them. As corporate citizens of 
their States they have some clearly de- 


fined rights, but in the wave of animos- 
ity sweeping over the country these 
rights appear to be entirely overlooked. 

“An alliance of insurance companies 
with ample funds at its command 
should, if education of the public were 
its first duty, regard as a close second 
the protection of the rights of any one 
company, no matter how insignificant 
that company might be. Every attempt 
to assail the rights of any one should 
be restrained and enjoined and carried 
if necessary to the judgment of the 
highést tribunals in the land. 

“No one man or corporation has 
strength either morally or financially to 
make such a test, but the insurance in- 
terests of the United States in co-opera- 
tion have unquestionably both the 
means and the strength to protect them- 
selves if they only will once and for all 
recognize the fact that by standing to- 
gether they can accomplish almost any- 
thing that is right and: proper. 

“When laws are enacted that are op- 
pressive, although possibly not uncon- 
stitutional, we again have our remedy 
ready at hand. Our modern business 
life rests largely upon a foundation of 
insurance. Without fire protection few 
merchants could obtain credit. Many 
others are required to take life insur- 
ance to protect their creditors in case 
of their death. If the fire insurance 
companies would in co-operation cancel 
their policies and withdraw from an of- 
fending State, the citizens, deprived of 
protection, would within the course of 
a very few days so impress their will 
upon the legislators, that objectionable 
measures would be repealed and the 
companies entreated to return on fair 
terms. 

“We should, however, welcome and 
encourage proper supervision, and aim 
to have an understanding with the vari- 
ous States as to the proper extent of 
their contro]. In our opinion it should 
be limited to ascertaining the solvency 
of the companies, and the conduct of 
their business on honorable § and 
straightforward lines. It is fortunate 
indeed for us that to-day nearly all the 
supervising officials are men of lofty 
ideals who take this view of their duties 
to their constitutents and realize that 
their offices are not agencies for the 
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ESSEL LIABILITY INSURANCE is as much an essential in these days 

of ‘‘sea lawyers”’ and shysters as is the old established form of Marine 
Insurance of the vessel and cargo. 
(except passengers) are covered by this class of policy. The numerous 
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i personal injuries incident to loading, unloading and navigating vessels 
render the absence of this class of insurance very unwise. 
The Maryland Casualty Company makes a specialty 4 
of Vessel Liability Insurance. President 
Baltimore, July, 1909. 
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Leakage, Vessel Liability, 
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i classes of Casualty Insurance. 
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collection of claims and that the com- 
missioner should not be judge, jury, and 
executioner, * * * 

“It is only justice to claim that insur- 
ance companies almost invariably try 
to act fairly, and that all claimants are 
not white robed angels with glistening 
wings. Again, the champertous lawyer 
and ambulance chaser we have always 
with us. The laws of every State cer- 
tainly afford ample protection to its 
citizens. Judges invariably hold, and 
properly so, that every contract should 
be construed as strongly as possible 
against the maker. Juries are compos- 
ed in nearly every instance of neighbors 
and friends of the plantiff; everybody 
knows how far they will go to render a 
verdict against a corporation, in favor 
of a local claimant. Under all these 
conditions we feel that we, and not the 
plaintiff, need help and sympathy, and 
that if we wish to resist what we con- 
sider an unjust claim, we should cer- 
tainly not be debarred from that inalien- 
able right by the arbitrary dictum of 
any one man. 

“In regard to the onerous burden of 
taxtion under which we are staggering, 
our best hope for relief lies in convinc- 
ing the policy-holders who elect the 
legisators that they are directly paying 
this tax. A practical method of ac- 
complishing this would be to have a 
premium fixed for the insurance, and 
to add to that premium, plainly stated 
in the policy, the amount represented 
by the tax. We venture to predict that 
if once such a form of policy is adopted, 
the legislators, who are the creatures 
of the policy-holders, would very soon 
be given to understand that taxation on 
insurance premiums is not favored by 
their constitueats. 

“The establishment of a body of in- 
surance companies really co-operating 
would, by reason of its being, bring us 
the greatest of all blessings, the estab- 
lishment of friendly relations among 
ourselves and between us and our su- 
pervising officials. Just as now a repre- 
sentative committee of the workers in 
any trade meets a committee of employ- 
ers in that trade, and negotiates 
treaties, or failing to agree submits the 
questions in dispute to arbitration, so 
an Insurance Committee should treat 
with the powers that be on any debat- 
able point. There could be no friction 
or ill-will, and the rights of all parties 
would be properly safeguarded. 

“We appreciate the difficulties in the 
way of putting into practice the theories 
here presented, but we also realize 
clearly that co-operation, and co-operz- 
tion alone, could and would overcome 
all those difficulties. Our companies 


| have felt that if they attempt to work 


together, for instance, in withdrawal 
from a State, there would always be an 


ignoble few who would rush in to reap 
the additional premiums. Others fee] 
that they are strong enough to stand 
alone and rather welcome seeing their 
weaker brethren oppressed and pushed 
to the wall, so they may eventually ger 
the business. ‘Both these views are 
sordid and mean, and we appeal to men 
who are actuated by such motives to 
elevate themselves to a higher plane of 
ethics. They will find in the end that 
even their own selfish purposes wifi 
be best served by combination to resist 
oppression, for while they may gain a 
temporary advantage by the withdrawal 
of their neighbors, they will soon find 
that their submission will lead to more 
and heavier oppression, which sooner 
or later will become an intolerable bur- 
den upon them. To expect the immeii- 
ate accomplishment of all that we out- 
line would be a dream of utopia in- 
deed, but we can and we should at 
least strive to attain a higher level in 
mutual] self-help. Let us hitch our wag- 
on to a star, and surely will we find 
that the very striving for higher and 
ncebler things will bring its own reward 
in the elevation of our characters, the 
kindly feelings we will come to experi- 
ence for each other, and the mutual 
respect and esteem we will enjoy.” 





DOUBLE INDEMNITY CLAUSE IN 
ACCIDENT POLICIES. 





By Edward De Leon, President Casualty 
Company of America. 





After reciting the growth of personal 
accident insurance since its introduc- 
tion into the United States forty-seven 
years ago, Mr. DeLeon, told of the 
double indemnity feature which now al- 
lows double payment for “injuries re- 
sulting from the collapse of. the outer 
walls of a building; or from a stroke 
of lightning; or from the explosion of 
a stationary, locomotive, marine or port- 
able boiler; or while the assured is 
driving to or from his place of business 
in a vehicle owned by him; or if death 
results from an injury sustained while 
riding as a passenger in an automo- 
bile, or while operating the same other- 
wise than for aire, or in any race or 
speed contest; or as the direct result 
of cyclones or tornadoes.” 

The different clauses used by various 
companies in specifying the hazards 
covered by the double indemnity fea- 
ture, were recited and the conflicting 
constructions to which they were liable 
were pointed out by Mr. De Leon after 
which he reviewed “briefly a few of the 
leading decisions under the double in- 
demnity clause in order that we may 
appreciate how far from our actual in- 
tentions and purposes some of these 
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cases have been construed by the 
Solons of the law.” 

The moral hazard was then touched 
upon and the Evelson case recited as 
indicating the extent to which an as. 
sured will go in an endeavor to realize 
upon a personal accident policy. 

Concluding Mr. De Leon asserted that 
“numerous cases of more or less the 
same sort might tbe cited to sustain my 
contention that the double indemnity 
clause as at present constituted, is mis- 
leading, indefinite and dangerous; that 
it often involves the company in great 
unnecessary expense, incites policyhold- 
ers to self-inflicted injuries, and even 
suicide, amd encourages fraudulent 
claims. That no real good is to be sub- 
served by the payment of a large in- 
demnity for one or more kinds of acci- 
dent than for all others covered by the 
policy. That it promotes extravagances 
among the companies and leads away 
from the conservative happy medium in 
underwriting that means stability and 
permanence. I submit this question for 
discussion to the members of the In- 
ternational Association of Accident Un- 
derwriters in the confident hope that 
sone satisfactory solution of the diffi- 
culty may be suggested for the benefit 
of the accident insurance business.” 





IN NEW JERSEY. 





Massachusetts Bonding and Insurance 
Company Appoints Agent at 
Newark. 





Arrangements to develop New Jer- 
sey are being made by the Massachu- 
setts Bonding and Insurance Company 
of Boston, which recently entered the 
Siate. John Giblon, formerly with the 
National Surety under State Manager 
Arthur W. Rankin, has been appointed 
agent at Newark. Trained in an excel- 
lent school and highly recommended by 
Mr. Rankin, Mr. Giblon should do well 
for the Massachusetts corporation. 





APPROVED BY STOCKHOLDERS. 





Directors Plan for Increasing Capital 
and Surplus of American Bonding 
to be Carried Out. 





Stockholders of the American Bond- 
ing Company, of Baltimore, having very 
emphatically approved the suggestion of 
its directors that an addition of $250,000 
be made to capital and of $400,000 to 
surplus, through the issuance of new 
stock, the plan will be carried out at 
an early date. The corporation has 
been put upon a thoroughly satisfactory 
basis, and once the additional funds be 
secured, the progress will be in even 
greater degree than heretofore. 

Liability insurance in addition to per- 
sonal accident and health is now writ- 
ten in Ohio by the General Accident 
of Scotland, the company having put 
up the additional $100,000 deposit neces- 
sary to secure the privilege. 


OBJECTS TO L. J. WOLFE. 





Consolidated Casualty Management 
Refuses to Permit Him to Ex- 
amine Company’s Affairs. 





Lee J: Wolfe, who is connected with 
the office of Actuary S. H. Wolfe of 
New York accompanied by the Deputy 
Insurance Commissioner 


last week. It was only two months ago 
that Mr. Wolfe examined the company 
for the West Virginia department at 
the time it was licensed. When ais re- 
port was filed directors of the company 


took exceptions to it and claimed that | 
Mr. Wolfe and his office had come un- | 


der the strong influence of casualty in- 
terests that were using all their power 


to block the Consolidated Casualty. 
Mr. Wolfe went to the Consolidated 
Casualty office last week to make 
the examination for the West Vir- 
ginia and Texas departments. Presi- 
dent Robert B. Armstrong of the com- 
pany informed Deputy Scherr that he 
had no objection to an examination al- 
though he did not see the necessity of 
another examination following the other 
in so short a time. However, if the 
West Virgina department desired to 
make the examination he would offer 
no protest but would open the office to 
the department. However, he did ob- 
ject to any one connected with the of- 
fice of Actuary Wolfe making the ex- 
amination. He declared that the direc- 
tors felt that the office was prejudiced 
against the Consolidated and would not 
be able to give a fair report. They 
had instructed him not to allow any 
one from the Wolfe office to make an 
examination and in view of this he stat- 
ed to Deputy Scherr that he would not 
permit Mr. Wolfe to go into the office. 
President Armstrong made it plain both 
to the Texas and West Virginia depart- 
ments that he did not refuse an exam- 
ination but did protest against the 
presence of Mr. Wolfe. He told the de- 
partments that he would agree to any 
other examiner outside of one connect- 
ed with the Wolfe office. Deputy Scherr 
insisted that Mr. Wolfe make the exam- 
ination and then President Armstrong 
refused to permit him to have anything 
to do with it. Just what action the 
West Virginia department will take is 
not known. Deputy Scherr stated in 
Chicago tht he would recommend that 
the company’s license be revolked. It is 
thought that the Consolidated will not 
lay down without bringing an injunction 
suit if Auditor Darst attempts anything 
of this nature. 

Because of the attitude taken by <he 
Consolidated’s directors the commis- 
sioners of Texas and West Virginia 
have barred the company from their re- 
spective States. 
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Scherr of | 
West Virginia endeavored to examine | 
the Consolidated Casualty of Chicago | 
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THE SECURITY LIFE INSURANCE COMPANY OF AMERICA 
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ter, the business of life insurance. 
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making real money in sizable amounts, It isn’t bie 
y pois Yel ho won NG ith # the 
pach Be coals Seas all there is to it. For 
that sells policies that the PEO- 


WITH yo 


7 
t actually — things ‘to he help you, 
One that will give ou a “square deal.” When = 


five to the point where you — to connect 
—not too to appreciate poche mech 
smal out of the race, write to 
se SECURITY MU’ TOAD LIFE. If you are now 
es yas to connecting with one which will help you 


UN SURANCE 


EUREKA =2comPanye® 


Home Office, Richmond, Va. Executive — Philadelphia, Pa. 


Authorized Capital, $300,000.00 
A Safe, Sound, Reliable and Progressive 
Company 


Liberal and up-to-date Ordinary and Industrial Policies issued. 
respondence with personal writers solicited. 


ym pan y 
effort rt nor too 
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Address PENN SQUARE BUILDINC, PHILADELPHIA, PA. 
Or 


FIRE ASSOCIATION pus aSecpuma F 


Office: Company’s Building, 407-409 Walnut St. 
Organised 1817. Incorporated 1820. Charter Pepetual. 
Cash Oapital, $500,000. Assets, $7,301,261.56, 

E. O. Irwin, Pres. T. Kk. Conderman, Vice-Pres. 
M. G. Garrigzues, Sec. and Treas. 

R. N. Kelly, Jr., Asst. Sec. and Treas. 





A 


1817 








THE FRANKFORT 
MARINE, ACCIDENT INSURANCE CoO. 


AND PLATE GLASS of Frankfort-On-The-Main, Germany 


——ESTABLISHED 1865—— 
United States Department, 100 William Street, New York, N. Y. 


TRUSTEES: promanp DELAFIELD, Pres. of National Park Bank 
ENST THALMANN, of Ladenburg, Thalmé age & Co. 
arene Zea FisH, 214 Broadway, Now York 
C. H. FRANKLIN, U. 8S. Mer. and Attorney ). M. SMITH, Sec. U. 8. Branch 


INSURANCES TRANSACTED 


LIABILITY— Burglary 
Employers General Vesse! Owners Workmen's Collective 
Public Landlords Contingent Individuai Accident & Health 
Teams Elevator Druggists & Physicians Industrial Accident & Health 


AGENTS WANTED FOR UNOCCUPIED TERRITORY 














NATIONAL LIFE INSURANCE COMPANY 
’ of the United States of America 
CHICAGO 


ESTABLISHED 1868 











ALBERT M. JOHNSON, President 
ROBERT E. SACKETT, Vice-President 
ROBERT D. LAY, Secretary 


ncrease in Surplus Fund, - ol ab ~Orr a o 


























; sarin un tncom - #  eanase oe 
i y - 7 7 7 - - 
RECORD | mag Assets, bie ey ee >of 5,848,855 77 
SIX YEARS Increase in Insurance in Force, ° e - = 23'968,070 00 
EXCEPTIONAL OPPORTUNITIES FOR MEN OF ABILITY 

















